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FISHER BODY 
EXPANSION T0 
COST $2,000,000 





Working Force in Mem- 
phis Plant to Be 
Doubled 


EMPHIS, Tenn., Oct.! 
27.—Improvements at: 
the Memphis plant of the ; 
Fisher Body St. Louis Corpo-' 
ration, announced last week| 
in the Automotive Daily’ 
News, will cost $2,000,000, it 
Was announced today by | 
filliam A. Fisher, president 


of the corporation. 

Work on the project will be| 
started immediately. 

“The continual increase in de-! 
mand for our products is such 
that we have found it necessary to 
double our facilities in Memphis,” 
said President Fisher, in making 
his formal announcemént. ‘‘Exten- 
sions and additions already made 
since our acquisition of the Mem- 
phis plan, plus the work which is 
now nuéer way, involves more than 
$3,000,000, and upon completion 
the workin gforce of 1,000 will be 
doubled. 

“The floor 
in the plant will be doubled, 
involves the addition of 
square feet of floor space; dry 
kiln capacity will be increased by 
75 per cent. and railroad sidings 
will b@ doubled. The increase in 
capacity will also require a 50 per 
cent. increase in the power plant.” 

The doubling of the Fisher 

plant in Memphis is another and 
bigger step in the constant ex- 
pansion that has been carried on 
at the plant here since it was 
purchased by Fisher from the 
Kelsey Wheel Company, January 
1, 1924. As it stands today, the 
plant, with its kilns, sawmills and 
yard, covers a combined ground 
space of seventy-five acres. With 
the additions the plant here will 
be one of the largest of its kind 
in the whole country, officials 
State, and the only one of its kind 
in the South. 

Wooden parts of closed automo- 
bile bodies are manufactured in this 
section and shipped out to the 
patronage of the company. Supply- 
ing the woodworking plant is the; 
largest hardwood sawmill in the; 
country. | 





] 
space and machinery | 
which 
125,000 


Prepare for Big | 
Influx of Autos 


97 


Minneapolis, Oct. 27.—The Illi- 
nois Central and other Western rail- | 
roads are preparing for a heavy 
movement of automobiles and 
other equipment into the North- 
west in 1926. 

Charles L. Netherland, Minne- 
apolis commercial agent for the! 
Illinois Central, says his road has 
Placed contracts for 1,000 auto-| 
mobile cars of 40-ton capacity, a 
number of which will be used for! 
the delivery of motor vehicles in| 
the 'Twin Cities and Northwest 
next year. 

The contract for the cars, total- 
ing $2,375,000 was divided equally 
between the Pullman Car and 
Manufacturing Company and the 
American Car and Foundry Com- 
pany: 


\or 


| file 
| ders, 


Willys-Overland 
more than 
compared with 5,555 for 
year 


| plosion 
| caused a fire which, 
automobile factory 
‘Joseph Dqfour & Sons at Ottawa, 
destroyed that building and William 
Dundas’s battery station adjoining, 
besides 
damage was over $200,000. 








ICTOR IN SCHNEIDER CUP RACE—Left to right, Lieut. James 
Doolittle, winner of race, and Gen. Patrick, chief of the Army 
Air Service. Doolittle won with a speed of 232 miles an hour. 
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International Newsreel Photo. 


| Schneider Trophy 





Jordan Reports 
Increased Demand 


KS | 


Cleveland, O., Oct. 27.—A sud- | 
den increase in orders and in re- 
tail outlets is reported by the 
Jordan Motor Car Company with 
the announcement of lighter and 
lower priced eight-cylinder cars. 
It also is reported that Jordan 
is adding a large number of 
dealers throughout the country. 


° 


Baltimore, Md., Oct. 27.—The 
Schneider airplane trophy stays 
in the United States. Licut. 
James Doolittle, U. S. A., piloted 
a Curtiss racer to victory at Bay 
Shore Park here yesterday after- 
noon, when he covered the 50- 
kilometer course at a rate of 
232.573 miles an hour. Capt. 
Hubert Broad of Great Britain 
was second with his Gloster- 
agter Ill biplane. 


Despite unusual expense _ in- 
curred tn production of the new} 
line and delays incident to the 
start of real volume production, | 

the third quarter ended September | 

30 showed a profit of $139,459.64, | 
before taxes and adjustments, of-| 
ficials report. 
The company has no bank loans | Special f A ? “ery 
indebtedness of any kind other; “Ptclal from A. D. N. Detroit Bureau 


at 1 Detroit, Oct. 27 arge in- 
than current accounts, officials : large es 
pea | crease in sales of Hudson and Es- 
f . ‘ |sex cars since the recen rice re- 
It has been producing sixty-five . : =a 
‘ ductions were announced, is re- 
cars a day this week and has on 
" : ported by the Aaron Deroy Motor 
more than 5,000 unfilled or-} Ps 
whist aseres chgactty ore Car Company, Hudson-Essex 
yhich assures capacity a : : : 
sectt f sea ia inety - tributor in fifteen counties in 
uction for. ct ni ays. | , sntad 
( coogi et -_ 4Y8-/ southeastern part of Michigan, 
| cluding the cities of Detroit 


Another Mark Re yo ee oe 
Willys-Overland 


per cent, 
“The 
Detroit, Oct. 
land dealers in 


‘Price Cuts Stir 
Sales of Hudsons 


dis- 
the 
in- 
Flint, 


at 3a 
pick-up in 
| been very noticeable,”’ 

ae states, “and is 
|through the portion of 
covered by our franchise. 


business has 
the com- 

general 
the 
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27.—Willys-Over- 
Michigan deliv ered | 


state 


| 470 cars in the first twenty days of | 
October, 
first twenty 
ithe 
period. 


the 
1923, 
the 


as 


'ALL-STEEL AUTO SUBJECT 
OF DISCOURSE AT BOSTON 


Mass., Oct. 


against 430 cars 
days of October, 


previous high mark for 


1 | Boston, 27.—‘Manu- 
'facture of All-Steel Automobiles” 
was the subject of a joint 
the entire | read by J. W. Meadowcroft and E 


1924. | J. Budd, at the annual fall meet- 


jing of the American Welding 
|Society at the Massachusetts In- 
FIRE DESTROYS GARAGE | stitute of Technology here. 
AND AUTOS AT OTTAWA. DEALET ' 
Battle Creek, Mich: Oct. 
| The Battle Creek Automobile 
Dealers’ Association held its first 
fall meeting here last night, with 
more than sixty dealers and sales- 
men in attendance. The speakers 


of the evening was Tom 
of the Reo 


1 to 
dealers 
7,500 cars in 


From January October 
delivered 


the state, 


tS MEET 


Montreal, Que., Oct. 27.—An ex- 
from defective wiring 
starting in the 
and garage of 


fifty automobiles. The 


the motor car dealer.” 


Stays in America 


paper } 


27.—| 


O'Brien | 
Motor Car Company, | 
|who spoke on “some problems of | 


han timent of Waysand | 
Means Committee 1oward 
Repeal of Excise Taxe 


Msn ==5 


Special from A. D. N. Washington Bureau 
ASHINGTON, Oct. 28.—The all powerful Ways ané 
Means Committee of the House appears “sold” on the 
idea of repealing most, if not all, of the automotive taxes 
The question to be decided is resolving itself into one of 
revenue, the Automotive Daily News learned today on exce 
lent author ity. 


DURANT STATES. 
POSITION ON 6. Mi. 


New York, Oct. rc. Se at 
rant has issued the following state- 
ment: “Because of the widespread 
publicity given the rumor, I wish 
| to emphatically deny that I am 
| planning seeking control of 
| General Motors, and have no desire 
| or intention of again becoming 
| 


It was indicated that the com 
mittee will recommend the sales 
tax of 3 per cent. on trucks 
repealed, while it appears cer- 
tain that the tax of 2% per cent. 
on parts and accessories will be 
lopped off in the report of the 
committee. Sentiment as to the 
occupational tax on commercial 
vehicles has not’ crYstallized. 
but a majority of the committee 
members appears to feel that it 
should be removed. 


7 





or However, the committee at pres- 
ent is completely at sea as to whaf 
should be done about the 5 peg 
tax on passenger cars, it was 
indicated today. There is a ques 
tion as to whether the removal of 
the tax, a reduction of nearly 
$100,000,000, can be accomplished 
with the other reductions to be 
made in the general tax measure, 

The most important influence 
that will sway the committee mem 
bers, it was pointed out, is thé 
fact that 5,000,000 farmers pay 
iutomobile excise taxes, and it 
predicted that the agricultural ig 
terests will determine the final ¢ 
of the committee in ha 
mony with the appeal of the a 
automotive groups. 

William Green of 
told The Automotive 
Daily News that there is a dis- 
position upon the part of the 
committee to climinate the taxes, 
but that the committee desires 
information as to how it can be 
done. 


ac- 
|}tive in its affairs, were suth cent. 
thing possible. My interest in 
|General Motors is purely that of 
}an investor, and my holdings have 
recently been increased because of 
the confidence I have in the future 
| of that great corporation and of 
|} its commanding positon in the in- 
dustry.” 
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British Company 
Buys Rubber Land 


London, Oct. 
cate has purchased 
from Java bank, 
rubber plantation 
new British company, 
of £1,5 will 
shares in London. It 
the crop of rubber for 
total 5,000,000 pounds. 


MINN. BUS LINE PETITION 
NOW UP TO COMMISSION 


St. Paul, Final 
arguments were heard today the 
application of the Eagle Trans- 
portation Company for permi 
to operate lines between Hib- 
bing and Grand Rapids and Hib- 
bing and Duluth. The granting of 
the permit by the 
|Mesaba Trans Company, 
|which operates the same 
routes. The application was take: 
lunder advisement by the 
Railroad and Warehouse C 
sion after extensive ruments 
counsel for both lines. 
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fight for repeal of excise taxes. Page 
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for { 1,000,000, 
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is tim 


Representative Garner of Texas, 
Democratic leader of the commit- 
tee, said that the treasury did not 
want taxes cut by more than $300,< 
000,000 and that if $125,000,000 
was taken off the automotive ine- 
dustry and automobile users and 
$140,000,000 off surtaxes and estate 
ta and the estate taxes were 
eliminated that the aggregate 
would then run over $400,000,000 
without an relief for other tax .- 
payers. 

At the closing session 
taxes C. E. Gambrill, 
the National 
Association, gave a 
figures showing that there are 
000 proprietorships 
and that they are burdened in 
collecting the tax on parts and 
accessories and have to carry the 
tax in stocks representing 
millions. 

Mr. Gambill 
mittee’s 


Minn., Oct. 


in 


ssion 


bus xes 


opposed y 
‘tation 
lines over 


was 
por 
on excise 
President of 
Automobile Dealer 
long series of* 
231,- 
among dealers 


State 


Jmmis 


arg by 
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in 


1. com- 


recent 


called the 
attention to a 
announcement of Henry Ford 
that if he could reduce the price 
of his car by $25 there would t 
a million new prospective 
on the market. The war tax, Mr. 
‘ Gambrill added, avers ¥ 
Tourists big factors in automotive in-| car, and if repealed would enable 
j dustry. Page 4, hundreds and thousands of 
Americans to buy automobiles 
He told the committe 
5,000,000 of the 17,000,000 
biles registered in the 
States were bought and used b 
Railway and trunk companies prepare; farmers and that they had pd 
for battle in Minnesota. Page 8 | an average tax of $30 each. 
Speaking for the National As} 
ciation of Taxicab Owners, W. 


Fisher plant improvements 
Tenn,, to cost $2,000,000, 


at Memphis, 
Page 1, 


National and state government to desig- 
nate transcontinental highways. Page 2. | 
buyer 
light 
3. 


sales of 


in 
Page 


Hleavy cars reported 


Louisiana, 
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Financial news. Page 5, 


thag 
automoe 
United 
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on problems, 


Fall tire slump thing of past. Page 9. 


Time payment plans 4 discussed. Page 10. 


Magazine features. ” Page 11. (Continued on Page Two} 
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ouse Committee Leans 
foward Excise Tax Repeal 


(Continued from Page One) 


oud, president of the Yellow Cab 
said that) 


mpany of Baltimore, 

@ organization operates 12,000 

Bhicles and employs 30,000 people. 

opie. 

;"The taxicab companies are ask- 
ing for a repeal of the occupational | 
tax, the 5 per cent. sales tax and a 
215 all 


said 


per cent. parts tax, war 
emergency measures,” 
Cloud. “The 
which members of our 
suggested 
z mittee of the War Congress, 
accomplished its purpose and 
therefore, ask its repeal. 

‘The discriminatory character of 
his tax is well -known. 


occupational tax, 


association 


ent that $35.000,000 in taxes, 


ow collected, might be taken off, | 


oints the way out. For example, 
e preliminary statement of the 
ernal revenue collections for 
cal year 1925 shows that the 
tual collections were: Trucks, 
,800,000; cars, parts and acces- 
ories, $22,700,000, or a total of 
$30,500,000. Assuming that the 
tax on purchased taxicabs was 
2,500,000 and assuming further) 
that the Occupational tax on 100,- 
000 taxicabs was a million dollars, 
making a total of $3,500,000, we 
get a final total 
which leaves a margin of a mil- 
lion “dollars from the sum the sec- 
retary of the treasury suggested 
fight be taken off.” 
Charles G. Barrett, 


ommittee that they are perform-|} 
ng a function and service for the 
ommercial man and the business 
an similar to that which was 





uge Order for 
Steel Products Co. 


Neveland, O., 
largest 


Oct. 27.—One 


e orders ever placed 


th an automobile valve manufac- | 


rer, 


ent of a quantity of 2,000,000 


valves in a year, has been received | 
of 


by the Steel Products Company 
this city. 

Cc. E. Thompson, 
parts concern, in 
order today, 
the automobile manufacturer who 
will use the valves, but it is under- 
stood that they are for a four- 
eylinder car in the medium priced 
class. The valves are now 
shipped at the rate of 40,000 
week. 

Additional help is being 
on to operate new machinery and 
a 24-hour working schedule will} 
soon go into effect in some de- 
partments, to keep up with de- 
liveries, totaling 50,000 pieces | 
daily on valves alone. 

The valve specified in the recent 
order is known as the Thompsen 
Silcrome Valve, a special develop- 
ment at the plant. It is now being 
made for sixty 
can cars, trucks, tractors and air- 
planes, including Wright and Cur- 
tiss, and for a number of Euro- 
pean aeronautical and antomobile 
manufacturers. 


CHARLOTTE, N. C., FREIGHT 
MOVEMENT SHOWS BOOM | 


CHARLOTTE, N. C., Oct. 27. 
sharp increase in the number p 
arloads of freight received and 
‘orwarded by Charlotte concerns in 
he month of September, compared 
vich the preceding month and the 
corresponding month of last year 
eflects the prosperity of this sec- 
ion at this time. The automobile 
siness, figures compiled by the 
pote Shippers and Manufac- 
’ Association show, is one of 
wm in percentage of gain. 
os and parts totals were 486 
ads for September, 1925, and 
or September, 1924. 


taken | 


Mr. | 


to the Senate Finance} 


The sug-| 
gestion of the Treasury Depart-| 


the} 


of $34,000,000, | 


speaking for | 
he Drivurself Companies, told the} 


of | 


covering the first consign- | 


president of the | 
speaking of the} 
withheld the name of} 


being | 
7 


buiiders of Amert- |} 


"| performed in the past by the horse 
and buggy. 

The vehicles used now, he said, 
are as much a part of com- 
merce and industry as were 
trucks and railroad passenger 
cars and motor buses. He ap- 
pealed for elimination of the 5 
per cent. sales tax upon them, 
elimination of the occupational 
tax of $10 per car and climi- 
nation of the 2% per cent tax 
on parts and accessories. 

H. C. Bradfield, as the repre- 
|sentative of the American Drivur- 
| self Association, told the committee 
| that from trade practice the ‘drive 
yourself’ cars, taxicabs and sim- 
ilar vehicles had not been so classi- 
fied for tax purposes. 
| Everett C. Wilson of Kansas City, 
; representing another branch of the 
“drive yourself’’ business, testified 
that it is an infant industry, not 
lyet firmly established and should 
be encouraged. He said that it is 
|not yet on a paying basis but that 
|}it furnished to the business man 
whose means did not permit buy- 
ling a car, or whose business did not 
; warrant one, the opportunity to buy 
| miles as ke needed them, paying on 
ja mileage basis. \ 
| Representative Grant M. 
|of East Lansing, Mich., 
as a witness before the committee, 
| advocated complete repeal of all! 
|automotive taxes as a discrimina- 
tion against a particular industry. 

“If a Federal tax is to be main- 
tained,” said Representative Hud- 
|} son, “it should be spread to all 
| other manufacturers and not fall 
on one industry.” 


| 
| 
| 


Hudson 


| 


tax first, and then repeal of the tax 
on commercial vehicles, but insisted 
that the eutomobile is “a 100 per 
cent. necessity and is needed in the 
development of transportation.’ 


| FUNERAL OF MRS. CLARA 
ALLEN HELD IN FLINT 


| 
| 
| 
apenas 
| Mich., Oct. 
Mrs. 
years old, wife of Floyd A. 
former 





27 


Flint, 27.—Funeral | 
Clara Allen, 38 
Allen, 
3uick Motor Company offi- 
cial, president of the East Michigan 
Tourist 


services for 


Association, and former 
president of the Flint Chamber of 
Commerce, were held this after- 
noon. 

The following were pallbearers: 
Charles S. Mott, vice-president Gen- 
eral Motors Corporation; Harry H. 
| Bassett, vice-president General 
| Motors Corporation, president and 


; general manager Buick Motor Com-| 
t 


|; pany; Harlow H. Curtice, controller 
A-C Spark Plug Company; Carl W. 
3onbright, stock broker, and Lester 
M. fayter. 


— 


|C. M. SCHWAB VISITS STUTZ 
| CHICAGO FACTORY BRANCH 


Chicago, Tll., Oct. 27.—Charles 
M. Schwab last Wednesday was the 
guest of the Stutz Chicago Factory 
Branch, Ine. 

Mr. Schwab for over three years 
| has been the principal owner of the 
Stutz Motor Car Company of Ameri- 





ca, Inc., and is keenly interested in 
its activities. 

Mr. Schwab expressed himself to 
'F. D. Cerf, president, as being well 
| pleasea with the progress that is 
| being made at the factory, and con- 
gratulated Mr. Cerf on the splendid 
| showing the local organization has 
—aA | made during the bast year. 
a 
| OVERLAND CONTEST 
| San Francisco. Oct. 27 (U. T. 
' 
|; Francisco and Northern 

Overland and Willys- 

Nor salesmen are having a sales 
contest of their 
with the national 
sales contest, which is now on its 
fourth week. The inner circle 
contest is for best records in this 
territory, and promises to make 
October the biggest sales month of 
| the year. 


S.).—San 


‘alifornia 


own in connection 
Willys Derby 





appearing ' 


He suggested repeal of the parts |‘ 





AVY PLANES WRECKED IN STORM—Four of the seventeen 

planes which were torn from their moorings in the Patapsco 

River and wrecked during the fierce storm which swept the Atlantic 
Coast Sunday just prior to the Schneider Cup Race. 








International Newsreel Photo. 
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MAIN HIGHWAYS 
ARE NUMBERED 


Government Designates 














Several Transcon- 

















PRICED AT $1, ooo in 


Special from A, D. N. Detreit Bureau 

Detroit, Oct. 27.—Action of the} 
Hudson Motor Company in reduc- 
ing prices 
|year, bringing the Hudson coach to 
$1,165 and the Essex coach to $765, 
| he is caused considerable 
in automotive circles in Detroit. A 
| prominent figure in the industry, in 
|no way 
|Company, has stated:— 
} “T would not be surprised to see 
lthe Hudson coach ultimately sell 
| for $1,000. It may not be this year, 
perhaps not next, but some day, if I 
am not very much mistaken, you 
will see the car 





The policy of the Hudson Com- 
pany has been to keep the price 
“ange of the two coaches ap- 
proximately $400 apart. If the 
above prediction should be real- 
ized, it would mean a price for 
the Essex of between $600 and 
$700. 

The consensus in Detroit 

the Hudson Company has made, 
and will continue to make, price re- 
| ductions whenever possible. The 
last financial report of the company 
indicated that the margin of profit 
per unit had not been affected by 





that earnings for the year would set 
a new high record. 

Hudson at present 
about 1,000 cars a day. 
plant is being rushed to completion | 
and it is expected that production 
of bodies in this plant will start 
about the first of the year. It is 
j}expected that within the next year 
|} Hudson will be in a position to in- 
crease output to 2,500 cars. 





Press of Orders 
Speeds Up Reo 


Lansing, Mich., Oct. 27.—Pro- 
duction demands have forced the 
Motor tempo- 
rarily at least, 
by which employees were given a 
full Saturday holiday by working 
longer hours during the other days 
of the week. Orders on hand, 
however, are pressing the plant to 
its utmost. 

The bus division has been par- 
ticularly busy of late, as also the 
section of the truck plant given 
ever to construction of the new 
| heavy-duty speed wagon, which 
{has proved enormously popular. 
| Successive months have set new 
records. 


Reo Car Company, 


to abandon the plan 





|W. F. EVANS OF DETROIT TO 


p.| SPEAK AT PHILADELPHIA 


Special from A, D. N. Detroit Bureau 

Detroit, Oct. 27.—W. F. Evans, 
president Detroit Motorbus Com- 
| pany, will be one of the speakers 
jat the November 14 meeting of the 
Transportation session of the S. 
A. E., to be held at the Benjamin 
Franklin Hotel, Philadelphia, Nov- 
ember 13 and 14. His talk will 
deal with experiences in the opera- 
tion of six-wheel buses. 





is that | 


} 
} 
} 


for the fifth time this! Mitchell, 


comment | 
| interesting 


nt figu { | production, 
identified with the Hudson ! 


| 


} 


sell at that figure. | 


{ 


,on this material was $2,500,000. 


| 
' 


the series of price cuts made and! 
ands carrying 


is producing ! 
Its body | 


} 
| 
; 
| 
{ 
| 
} 





PREDICT HUDSON Coretul Planning 


Production 
Of Chryslers 


Special from A. D. N. Detroit Bureau 

Detroit, Oct. 27.—W. Ledyard 
vice-president in charge 
of manufacturing of the Chrysler 
|Motor Corporation, furnishes some 
Chrysler 
involved careful 


figures 
which 


on 


planning. 


Under Mr. Mitchell's direction, 
two lines of cars were got into pro- 
duction inside of thirty days, in- 
stead of one. 

“New machinery 
says Mr. Mitchell, 
signed, constructed or pur- 
chased and placed in operation 
without interruption to produc- 
tion; existing machinery and tools 
were adapted to the new product 
without loss in production, and 
with a minimum of discard; over 
5.000 employees were added to 
the payrolls without loss of pro- 
ductive efficiency. 

“Material to the value of $150,- 
1000,000 was purchased from sup- 
ply sources; the freight bill alone 
We 
$10,000,000 worth of 
in manufacture alone 
20,000 employees on 
payrolls, with annual pay of $45,- 
000,000. One thousands of these 
are inspectors. 


AUTO REGISTRATIONS 
IN MICHIGAN GAIN 


27.—Over 980,000 


and tools,” 
“were de- 


are using 
machinery 


Detroit, Oct. 


{automobile licenses have been is- 


sued 
year, 


in Michigan thus far this 
approximately 122,000 more 
than were registered in the entire 
;year 1924. Total registration for 
calendar year 1925 is expected 
| to approximate 1,000,000. Michi- 
| gan has close to one car for every 
four persons. It is estimated 
combined weight and gas tax will 
yield the state $21,000,000, of 
which $14,000,000 will come from 
the combined horsepower and 
weight tax and $7,000,000 from the 
two-cent gasoline tax. 


L. M. SHAW WILL ADDRESS 
S. C. AUTO DEALERS ASSN. 


9° 


Columbia, S. C., Oct. 27 
Shaw of the Nationa] Automo- 
Dealers’ Association will de- 
the principal address before 
Columbia Automobile Dealers’ 
Association here Wednesday eve- 
ning. 3etter merchandising meth- 
ods will be the major subject be- 
fore the meeting. Several hundred 
dealers of South Carolina are ex- 
pected to attend. 


M. 
bile 
liver 
the 


N. J. TRUCK CLUB 


Newark, N. J., Oct. 27.—The 
tor Truck Club of New Jersey, for 
many years located in the New Jer- 
sey Automobile Club house, will 
move into its own new quarters 
on November 1. Al Way, promi- 
nent in local automobile circles, 
has been elected secretary of the 
organization, 


Mo- 





tinental Routes 


Special from A. D,. N. Washington Burewa 
ASHINGTON, Oct. 28. 
—Three great trans- 
continental motor highways 
have been designated in a re- 
port of state and Federal 
highway officials submitted 
to Secretary of Agriculture 


Jardine. 

It is proposed to mark two great 
highways from the eastern Cana- 
dian border to Florida and the Gulf 
coast, three from the Great Lakes 
to the Gulf and two from the west- 
ern Canadian border to the Mexi- 
ean line. 

A joint board of the American 
Association of State Highways of- 
ficials and Federal road officials, 
consisting of twenty-four members 
from twenty-one states, has been 
busy since last spring mapping out 
thoroughfares to be included in 
these direct routes. 


The best routes from Boston 
to Portland, Ore., from Balti- 
more to San Francisco and from 
Savannah to San Diego are desig- 
nated in the report. It is planned 
to start a nation-wide drive for 
improvement of the thorough- 
fares, 

The principal roads 
nated by units and tens, 
10, 20, 30, etce., for and west 
roads, and 1, 11, 21, etc., for north 
and south highways in the system. 

Alternate routes, cross-overs and 
branches will be marked similarly 
with the figures raised to the hun- 
dreds. 

A great system of secondary east 
and west highways, not so long as 
those that will completely trav- 
erse the continent, but of great 
importance to motor transporta- 
tion for national defense, also will 
be marked. 

A highway from Washington, D. 
c., to Wadsworth, Nev., will be 
No. 50. 

From Chicago to Los Angeles 
will run a highway to be known as 
No. 60; from Beaufort, N. C., to 
Holbrook, Ariz., No. 70, and from 
Jacksonville, Fla., to El Paso, 
Tex,, No. 90. 

No. 1 highway will begin at Fort 
Kent, Me., and run to ) Fila. 


800 Employed at 
Columbus Ford 


Columbus, O., Oct. CU. F 2. 
S.).—Eight hundred men now are 
employed in three eight-hour shifts 
at the Columbus assemblying plant 
of the Ford Motor Company, cor- 
ner of Cleveland and Buckingham 
Avenues, making an _ increase of- 
more than 100 per cent. since last 
summer, it has been announced by 
officials of the branch. 

H. B. Crawford, wholesale man- 
ager here, reports more cars are be- 


are desig- 
such as 


east 


27 


ing made now than ever before and ~ 


within two weeks a maximum force 
will be on the payroll. Last sum- 
mer 350 men were employed. Mr. 
Crawford declares the increased 
demand for cars is due to the new 
and improved models now on the 
market. 


AUTO SATURATION POINT 
REMOTE, SAYS BRISBANE 


New York, Oct. 
Brisbane, in the New York Ameri- 
can, says that the “saturation point” 
in the automobile industry is still re- 
mote. “In September 55,000 more 
automobiles were made than in 
August,” he says. “Production and 
sales are increasing. There will be 
no ‘saturation point’ for a long while, 
The public can use and ought to 
have at least three times as many 
automobiles as are now running. A 
man without an automobile is like a 
bird without wings, a wagon without 
wheels,” 


27.—Arthur 
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Light Cars Registering 
High Sales in Louisiana 


ATON ROUGE, LA., Oct. 27.—Louisiana automobile 
dealers in the rural sections are expecting an unprece- 
dented sale of lighter cars and already the sales are begin- 


ning to reflect themselves on the 1 new car registrations. 
Ford sales have been held up@—————---_—_——— 
somewhat in recent weeks waiting 














for the new models to come, but] 7 
a more important cause of the re-| || 4 fributor 2 

cent increase in sales is the cotton € c NGS 
crop. 


“The woods will be full of small 
cars this fall,” is the way one VISIT PEERLESS PLANT 





dealer put it. Every negro with his Cleveland, - Oct. 27.—C. R 


small cotton farm this year had a/c unliffe and H. S. Stevens, general 
bale of cotton for sale and some } manager and - mobibaae manager, 
of them had more than that,| respectively, of the Philadelphia 
enough to make the first payment! branch of the Peerless Motor Car | 
on a small car and in many cases|Company, accompanied by distribu- 


the small farmers made enough/tors and dealers of the Philadelphia | 


cotton to pay for the cars outright./territory, visited the Peerless fac- 
At any rate, they are going to have|tory here Monday. Jacob Bessmer, 
their cars and are placing orders,” Scranton; George _, Bray, Wilkes- 
are es | Barre; J. W. Oemslager, Harris- 
CHARLOTTE, N. C. burg: W. Sugden, Reading; J. R. 
Charlotte, N. C., Oct. 27.—The Martin and Cc. W. Martin, Trenton; 
first “cold snap” of the fall has Bert Mick, Camden, were among 
come, and, so far as the automo- | “istributors and dealers present. 
bile dealers are concerned, the TEMPORARY HOME 
only result was to send a lot of | Chicago, Oct. 27.—The Broad- 
owners of open cars scurrying ‘way Motor Sales Company, Paige 





N ILLION-DOLLAR BUICK BUILDING at Charlotte, N. C. This 

is the sales and service plant of C. C. Coddington, inc., which 
has been handling the Buick line for years. Its cost reaches well 
over a million dollars, officials of the company state. 














for new closed models. land Jewett dealer, is occupying |— 


Some of oe dealers Sener na i temporary sales and service quar- 
definite — ar tcl soca ile lters at 5206-5208 Broadway, hav- 
aiies atrosar aa te eaten Oe recently sold its building at 
eiiatn Pe perl 3 5 ianie teoubaes | 6335-6337 Broadway. A new build- 
2 orte ne r 3 Ss e . * > 
were intra - auxious would- | 15 JS ee ee ee 

— > oS oa e |} hase Irene oe thi - 
be purchasers intensified their re- eons Ereeewny, Ee ee oom 
quests for deliveries | pany expects to occupy about De- 

li ee c ber 1. 

The Ford assembly plant here | °°™er ! ne 
is working at capacity day and} AUBURN SALES 
night. The Buick, Nash, Chrysler Chicago, Oct. 27.—Progress of 
agen ns and a few sien the Auburn in Chicago this year 

Ss re, e F yer-s 
dealers here, either are over-sold | hay heen marked by monthly” tn 


obtain from their respective fac- | ‘Te28eS in sales. Frank Popp, cen- 
eel = = tral district representative, reports 


Business interests are aware of | that October promises to be the 
7 “epilie mca age ~tey ae | banner month. In September the 
the peculiarity of the buying pub- ; , } ncaa 
lic of this territory in that the ad- | ee ee 
vent of the chilly fall weather al-} — They were forty-five in 
Ways influences a brisk upturn in |‘ — 
trade, and this fall’s first frost | rawnime 1 . 
already has begun to bear its ehad Ga Gat ened. 
fruits for the automotive trade as | “ é Sf Pav 


: ler and Cleveland dealers gathered 
well as general business. — 


together in San Francisco last 
week at a luncheon in honor of 
BISMARCK, N. D. Roy B. Alexander, president of 
Bismarck, N. D., Oct 27.—The ,the Chandler-Cleveland Motor 
closed car is in demand in the |Company. More than sixty deal- 
Bismarck sales territory, inquiry | ers from this territory were in at- 
among ali dealers of Bismarck | tendance. 





disclosing the fact that since the ae : 
get day of Anguat, 83 per cent. WEST VIRGINIA DEALERS 
of ‘ 1c new car sales have been HEAR N. S. e. SPEAKERS | 


closed models. 


Clarksburg, w. Va., Oct. 7—1 
Representatives of the National} 
, : ©} Sales Congress addressed fifty au-| 
five to nine inch snowfall that hit|tomopile dealers and salesmen at| 
aes LOWnS and villages within the annual fall meeting at Hotel! 
a few miles of Buffalo and pre- Waldo. 
cipitated a cold spell here is stim- 
ulating the buying of closed cars| 
and of winter accessories. 


BUFFALO, N. Y. 
Buffalo, N. Y., Oct. 27.—The| 


Lynn M. Shaw of St. Louis and} 
H. D. Bullock of San Francisco dis- | 
|cussed the fundamentals of the 

: "1 ‘ . | motor car industry, citing ways to 

NORTH CAROLINA put the individual business on a 

Wilmington, N. C., Oct. 27.— | net profit basis. 

Although new car sales in Sep- Repeal of the excise tax on au- 
tember were less than for that |tomobiles was advocated in reso- 
month last year, due to in- | jytions to be forwarded to congres- 
wl a a sional representatives. Increased 
Carolina Automotive Trade As- | Paes. Sar = — woe = pa 
eetintion thelieve -Geteher sales ; tomobile is confiscated also will be 
will exceed the 1924 mark of 5,- sought. - ae 

650. 

The bulletin issued members RICHARDSON HEADS , 
discloses that 4,045 new cars were| AKRON R. A. D. ASS N 
sold in the state last month, com-} ee eee 
pared with 5,304 in September, | Akron O. Oct. 27.—Earle Rich- 
1924, a decrease of 1,259. Inj|ardson of the Richardson-Wellock 
August 4,992 cars were sold and| Company, Chrysler distributors, | 
6,602 in August, 1924. Fords top| has been elected to fill the vacancy | 
the September list with 1,732—!of president of the Akron Retail | 
compared with 4,111 Ford sales in| Automobile Dealers’ Association, | 
September, 1924. | formerly held by S. L. Savidge, who 

Guilford dealers reported 29%| recently resigned, Mr, Richardson 
sales; Mecklenburg, 260; Bun-j|W4S previously vice-president and 
combe, 296; Wake,176. South Caro-| Oscar H. Lyle, general manager of | 
lina September sales were almost|the Towell-Cadillac Company, was 
50 per cent. less than in 1924, the| Made vice-president at the same 
figures being 1,391 new registra-| meeting. 
tions, against 2,483. In August! SES AEN ALTO A 
there were 2,179 sales in South | “ao DISTRIBUTE STEARNS 
Carolina and 2,882 in August, 1924. | Philadelphia, Oct. 27 (U. T. P. 
There were 1,647 Fords sold there | ©: ).—La Roche Brothers, Inc., 1214 
in August and 680 last month. | North Broad St., have been ap- 
Truck sales in North Carolina in! POinted distributors for Stearns- 
September were 659, of which 503|Knisht cars in eastern Pennsyl- 
were Fords. Mecklenburg county | Y@mia, southern New Jersey and 
reported 59 sales. Delaware. A. W. La Roche is pres- 

_- ———$$________. ident of the company, which was 
agg ore in 1904. It maintains 

Automotive Daily News | four-story sales and _ service 
classified ads bring results. building. 











Auto Business in Nation’s 
Capital Surpassing 1924 


Special from A. D. N. Washington Bureau!}of W. ashington business. Price 
Washington, Oct. 27.—The vol- leuts have tended to maintain this 
{large volume of sales, while the 
3 | general stability and prosperity in 
acted in Washington at the pres- other lines must be considered 
ent time is running considerably | contributing factors. 
ahead of last year, and sales for There has been a noticeable in- 
the vear to date are well in excess | crease, according to reports from 
of the corresponding period of | Washington automotive authorities, 
1924. in the total volume of cars pur- 
This is the opinion of well in-|chased on the partial payment 
formed authorities in automotive plan, This increase can be attrib- 
circles here and is also the view | uted in part to the general lower 


ume of automobile business trans- 


held by the finance companies | rates of interest charged by various | 


actively interested in this branch } finance corporations. 





English Engineer 
Joins Olds Motor 


Lansing, Mich., Oct. 27.—Her- 
bert C. M. Stevens, formerly chief 
engineer of Sun- 
beam Motor Com- 
pany, Ltd., Wol- 
verhampton, 
England, has 
joined the Olds 
Motor Works or- 
ganization as con- 
sulting engineer. 
Announcement of 
Mr. Stevens's ap- 
pointment was : 
made by I. J. a 
Reuter, president H. C. Stevens 
of Olds Motor Works. 

Mr. Stevens is well known 
throughout England and Europe 
for his long and important activi- 
ties in the automobile industry, 
having been responsible for the 
productions of the Sunbeam, Tal- 
bot and Darracq group, which is 
one of the largest motor corpora- 
tions in Europe. During his con- 
nection with the S-T-D., whicg 
spread over ten years, among his 
most successful accomplishments 





were the three-liter Sunbeam rac- 
ing cars and winner of the Isle of 
Man T. T. races, and the 1%-liter 
Darracqs, which were unbeatable 
in their class for three years. 
Under Mr. Stevens's direction 
Sunbeam built the machinery for 
the dirigible R-33, which made a 
successful flight from England to 
America and return in 1920. 


ALFRED P. SLOAN, JR., BUYS 
$500,000 SUMMER ESTATE 


New York, Oct. 27.—Alfred P. 
Sloan, Jr., president of the Gen- 





eral Motors Corporation, has pur- 
chased the waterfront estate at 


iGreat Neck, L. I., formerly the 
|home of Sherwood Aldrich. 


This property adjoins the estates 
of Harry Sinclair, Walter Chrysler, 
August Heckscher, Preston Satter- 
lw hite and Roswell Eldridge. - The 
| property was held at $500,000. 


for Economical asanactition 





















































In every city, town and 


village where 


there 


is a Chevrolet dealer 
you will find Chevrolet 
advertising carried in 


the newspapers 


con- 


sistently and efficiently. 


CHEVROLET MOTOR COMPANY, Detroit, MICH. 


Division of General Motors Corporation 


Touring .....$525 Commercial | $425 


Chassis 


Express 


Roadster ..., 525 tenes Track Chassis 550 


ALL PRICES F. O. B. FLINT, MICHIGAN 


Q U A iL . A T eS oe 
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Automotive Daily News 


“Of, By and For the Entire Automotive Industry.” 








| The Observer 


Is all the motor truck business 
going to be eventually in the hands 
of a few companies? 











Published Day Except Saturday and Sunday by 


Every 
AU sess | ate 1 =. NEWS af gy CORPORATION 
ll Place, 


Y This is a question which is 
DETROIT BUREAU, 2 144 ‘GENERAL MOTORS BU ILDING, EMPIRE 3500. 


very much in the air, and will 


: N. ¥. continue: to be for the next year 
Application for entry as second-c lass matter is pending at Post Office, New York, oe two 


| 

G. L. Harrington, | Any one would be foolish to at- 
{tempt a definite yes or no answer 
at this formative period of the 
sing tn, eget ~ | business. But the query is well 
Advertising Headquarters—1926 Broadway, New York. N. Y. — | worth examining. 

Harry A. Tarantous, Advertising Manaeer. George M. Slocum, Manager Detr 
Rureau, General Motors Building, “Detroit, Mich. C. H. Shattnck, Western Manager, | 
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Building, Boston, Mass Blanchard, Nichols & Coleman, American National Ban 
Building. San Fra o Cal. Lincoln Building, Los Angeles, Cal.; 1037 Henry | 
Building. Seattle, Wash t 

Address ALL advertising ents, copy and correspondence for New York office | 
1926 Breadway, New York City. 
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Leaving the light delivery ve- 
hicles out of the question; 


And acknowledging the contin- 
/ ued success of the majority of the 
nationally established makes; 


ee _ 
2h City Hell Place, New York, N. Y. 
Franklin 3900. | 
Wallace Robinson, Managing Editor; Walter 
Mich. Contributing Editors: John G 





Editorial Department 

Telephone 
Editor; Don 
Bureau Detroit, 


After that there are still some- 
where around one hundred com- 
panics more or less in the com- 
mercial vehicte business. Is that 
number going to decrease? 


Alexander Johnston, 
Boynton, Editor Detroit 
Wetmore, Clyde Jennings. 








SUBCCRIPTION RATES 
One year, 
10 cents. 
$15.04. 


Six months, $6.09. 


$7.50. 


United States and Possessions and canada: $12.00. 
Single « 
tions One 


Aute motive Dai iy News 


ies 
p 


Foreign subscript yes ur, Six months, 


is. 





Copyrigh t. 1925. 
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Against Lengthening Payments 
O subject prominently before the automotive industry | 
at the present time is of any greater importance than 
that of deferred payment purchases of motor vehicles. In| Certainly 
order to sound out dealer reaction to credit sales, the hee] They have competition 
. . KY n b |likewise have obvious advantages 
motive Daily News has had a widespread canvass made by jin serving thelr home markets. 
its correspondents. But there is a danger of being 
: se |misled by a few regional successes. 
Much of this material has been published in our news| 
columns and enough is now in hand to indicate very defi-| 
nitely the trend of dealer opinien. This seems to be strongly | 
against undue lengthening of the time allowed for cleaning | 
| 
sind the purchase. ght as well ume that any 
. . . | N s = ass » a 
At the present time the conservative finance companies | baer not a cook and without a cook- | 
and careful dealers say that twelve months is the longest | book could lump together 
| flour, sugar and milk and be sure 
period over which deferred payments should be stretched. ! o¢ something edible. 
It is felt that the buyer who is not able to conclude his pur- ices anteiaaiien teins. Dek 
chases within that length of time is not a desirable risk. formed by persons who felt that 
* * ah a there was a local market and that 
as There is a considerable body of opinion that seems Oi Coueek Guan ab anual 
swing toward shortening the deferred payment period,| study they could get the local 
. oY ae . 7 : x i oie business. rome 
setting the maximum time allow ed as low as seven months. Tienie cio then tnded deena 
Dealers all agree that the future development of the | essential to success in this line of | 
sales division of the industry is completely dominated by | business. 
a wise working out of the time payment problem. There 
must be no “wildcatting,” but on the other hand, the 
ability of the dealer to grant terms must not be so cur- 
tailed as to cripple him. In finding the happy medium, 
liberal terms without dangerous inflation, we shall build 
the foundation of a stable future for the sales division of 
the industry. | will treat it roughly. 
a: “19 4 ° ° -, |not, but they will. It 
In connecticn with the deferred payment situation it pment semaine owiehe tes -Bies 
1S interesting to note that there are companies now operat-| must be built right, 
ing which finance the first payment on a motor car. In| 
other words, a buyer who has very little cash in hand can 
go to one of these and pay down perhaps a quarter of the 
first payment on his car and get the rest of the money for 
the initial installment to the regular dealer. Surely this i 
a dangerous practice. The man who has not cash enough 
for the preliminary payment on a car. is likely to be an even | 


less satisfactory client than the man who asks for sixteen or 


eighteen months in which to complete his payments. e hedgerow W. . Va Oct Oct. 27.— 
. wai i;than 200 automobile 


. ce . |represented a I é al sales 
Here’s the opinion bailot below. Please) conzress of Onio Valley Dealers’ 


| Association held here. 


tear it out, check your opinions and mail it | iseiier sates ana service 
fo us today! | industry was the chief topic. 


Fubtishing Corporation. Undoubtedly it 





Insterzd of looking at the dark 
side of the picture, it is worth 
while to consider those types of 
companies which will do well, 
or rather to name the elements 
' 





which insure success, 
regional companies. 


but they 


Because assembled parts can 
be bought and put together, mis- 
guided business men sometimes 
think that any one can put them 
together and scli them. 


eggs, 


Engineering: This factor is 
even more important than in the 
motor car field, for the product 
must be able to stand terrific 
punishment, 


by men who 
They should 
will go over 
loads, 


It will be handled 








Personnel: This includes se- 


N. A.D. A. HOLDS — 


1S 


concerns were 


in 
Each 
and 


|come more efficient 





system- 
Editorial Department, 
25 City Hall Place, 


Automotive Daily News, fi 
New York City. apes 


700 


| tomobile 
employ 


in Wheeling 
persons “and 

Gentlemen 
the following 
under the 


The 


believe that 
making sales 


we 
in 


In response to your inquiry 
method is the most satisfactory 
deferred payment plan:— 


$1,000,000, it was pointed out. 

H. D. Bullock and Lynn M. Shaw, 
/representing the National Automo- 
bile Dealers’ Association, were 
|speakers. The former spoke on 
|“Budgeting a Business,” and Mr. 
i Shaw’s subject was “Problems Toes | 
Confront a Real Salesman.’ 

Each speaker pointed to the fact | 
; that the one great thing 
successful automotive concern 


cash payment should be:— 
One-quarter of the Yes, 
One-third of the saline price Yes. 
The maximum period allowed for completing the 
should be:— 
Eight months 


C] No. 
[] No. 


payments 


Yes. [() No. 
(] No. 
OC) No. 


(1) No. 


period m lo ito the point where it can be run 
- me : j }on a regular budget. Probably no 
wi 


Ten months 


Do you favor 


What per cent. of new 
taken to cover 


an even longer 


car sales are made used car 


the first down payment? 


a 
jon 
}as the automobile business, and to 
avoid failure, obstacles must 
; overcome, they declared. How- 
Address ° ¢ «G0 ag | ever, the industry has finally come | 
to a staple business and is no! 
| longer just a game, as it had been 
jin former years, tt was said. 


Firm name 


Individual 














General Motors Official 
Sees Tou rist’ as Asset 


ETROIT, Oct. 27.—The 
tourist Is a strong poten- 
tiality in the automotive in- 
dustry, in the opinion of C. F. 
Kettering, vice-president of 


General Motors. 

Mr. Kettering is naturally famil- 
iar with every phase of the auto- 
motive industry, 
and he has re- 
cently made a 
sort oy transcon- 
tinental gypsy 
trip by automo- 
bile with his son, 
which has con- 
vinced him, by 
actual contact 
with tourists and 
tourist conditions, | 
that the industry } 
is bound to feel} 





C. F, Kettering 


;an increasing influence from the | 


constantly growing numbers of | 


| tourists, wno crowd the roads at all | 
| seasons. 


|nitude of 


| State, 


| 
| 
Fe 


| 


| find the right men, but they 





It | 


More | 


Dealers’ | 
the | 
year the sale of motor cars has be-| 
atized until now there are sixty au- 
that | 


pay an-| 
nual wages amounting to more than |} 


in the, 
is | 
| the systematizing of daily business | 


| business is so difficult to operate | 
a systematic and paying basis | 


be) 


“People generally do not appre- 
ciate either the extent or the mag- 
the tourist business,” 
says Mr. Kettering. ‘‘But the fig- 
ures speak for themselves. In 
Michigan tourists bring $200,000,- 
000 worth of business into the 
and in Minnesota the 


|} to learn to cut it down. 
in-- 


come from tourist business 
amounts to two and a half times 
as much as the income from the 
wheat crop. -These are enough to 
suggest, at least, what the tourist 
means to the country at large. He 
means more to the automotive in- 
dustry than most of us have recog- 
nized up to the present time. 

“Just. now a man who wants to 
travel as a tourist and really live 
outdoors has to hitch his camp kit 
on wherever he can find a place to 
tie a rope. If he takes what kit 
he thinks hé needs, his car looks 
like the result of misplaced con- 
fidence. He travels in a crowded 
and uncomfortable way. 

“The manufacturers of tourist 
equipment have lot to learn 
about making an outfit that is 
compact, and at the same time 
practicable and really convenient 
and comfortable. Most pcople do 
not seem to be able to get away 
from the idea of the home type of 
sleeping equipment, but I think 

that some radical changes of 
outfit of this sort will have to 
be made, in order to provide 
what tourists really want. 

“Most people, by the way, 
out with too much kit, 


a 


start 
and have 
But that’s 


another matter.” 





curing men with executive abil- 
ity, with sales ability and with 
knowledge of the business world. 

he truck business is in the 
Pra field. The truckmaker and 
| dealer need to understand the busi- 
ness of shipping. It’s not easy to 
are 
necessary to the success of the en- 
terprise. 


Finance: Business houses ex- 
pect long credit terms. Competi- 
tion is giving it to them. Wheth- 
er or not this should be the case, 
it is the case. 





The maker and merchant must be 


prepared to carry their customers, 
and to insist on credit protection, 
They cannot afford to take poor 
risks. 


These terms mean that high- 
grade organizations are needed 
to carry on in this business. 


And that is the fact of it. Itisa 
stiffly competitive branch of the 
business in a formative stage. 

It will witness many shifts in 
the scene in the next few years. 

It will be the survival of the fit- 
test. 





17-Nov. 1—San Francisco, Cal. 
18-31—Salonica, Greece. 
20-30—Grand Rapids, Mich. 


21-31—Boston. 
24-Nov. 8—Shreveport, La. 
26-31—Huntington, » wie 
28—Columbia, S. C. . National 
28-30—Grand Rapids, Mich. 
29- —Jacksonville, Fia. 
29-Nov. 7—London, England. 
30- —Miami, Tampa, Fla. 


Annual 
National 


7-15—Sao Paulo, Brazil. 
9-10—Chicago, Ill. 
Hotel La Salle. 
9-10—Chicago, 
9-14—Chicago. 
9-14—San Francisco, Cal. 
11-12—Washington, D. 
Indastries. 
12-13—Des Moines, lowa. 
1$-14-—Philadelphia. 
meeting. 
15-2i—New York City. 
Salon, Hotel Commodore. 
16-18—Chicago, Ill, 
16-21—Detroit, Mich. 
17-19—-St. Louis, Mo. Nationa! Tire 
26- —Les Angeles, Cal. A. A. 
26-Dec. 6—Berlin, Germany. 


—Waterbury, Conn. 
show. Date not set. 
—Columbus, 
show. Date not set. 


1- 8—Pernambuce, Brazil. 
3- 4—Washington, D. C, 
5-16—Brussels, Belgium. 


9-16—Philadelphia Pa., 
9-17—Milwaukee, is. 
ll- —Chicago. American Road 
11-183—New York City. Second 
Officials. 
11-16—New York City. 
14—New York City. 
Astor. 
16-23—Newark, N. J. 
16-23—Philadelphia. 


National 
Society 


16-23—Mlwaukee, Wis. 
26-29—Detroit, Mich. 
23-30—Cleveland, Ohio. 
ae 30_Baltimere, Md. 
23-30—Detroit, Mich. 


Automobile 
Twentieth Annual 


27-30—Scranton, Pa, 
27—Detroit, Mich. 
vention, 
27- —Detroit, Mich. 
30-Feb. 6—Chicago. 


1- 6—Chieago. 





Coming Automotive Events 


OCTOBER 


Fifth Annual California Industries Exposition. 
First Annual Sample Fair. 


Michigan Association of County Road Commissioner 
and State Highway Department Building Show. 
American Welding Society. 

Auto Show at State Fair. 
Ninth Annual Auto Show 
Automobile Dealers’ 
Road Building 
National Automobile Dealers’ 
Truck 
Automobile Dealers’ 


NOVEMBER 


6—New Orleans, La., National Automobile Dealers’ 
Automotive Exposition. 
Society of Automotive Engineers, 


Ill., service engineering meeting, 8S. A. E., 
Convention and Show, Automobile Equipment Association, Coliseum. 

All-Western Road Show. 

C., meeting rooms, Depariment of Commerce, Motor Truck 


Towa Automotive Merchants’ 
Society of Automotive En 
Benjamin Franklin Hotel, 
Automobile Salon, 


National Standard Parts Association Show. 
First National Motor Bus Show. 

Dealers’ 

A. 250-mile race. ° 

Annual Automobile Show in the Kaiserdamm, 


Waterbury Automotive Dealers’ 


Columbus Automobile Dealers’ 


DECEMBER 


Good Roads Conference. 
Fifth Annual Meeting of Highway Research Board. 
Annual Automobile Show. 


JANUARY 


Philadelphia Automobile Show. 

Eighteenth Annual Automobile Show. 

Builders’ Association Annual Convention, 

World Motor Congress for Foreign Automotive 


Automobile Show. 
of Automotive Engineers, 


Nineteenth Annual Newark Automobile Show, 
Twenty-fifth Annual Automobile Show. 
16-23—Cincinnati, Ohio. Automobile Show. 

Automobile Show. 

Society of Automotive Engineers, 
Show. 


Twenty-fifth Annual Automobile Show. 
26—American Road Builders’ Association. 
Scranton Motor Trades Association Auto Show. 
Michigan Automotive Trades Association Sixth 


Sixth Annual Convention. 


Eleventh Annual Chicago Automobile Salon. 
30-Feb. 6—Washiogton, D. C., Automobile Show. 


FEBRUARY 


Chicago National Show. 


and Fashion Review. 
Association meeting. 
Show. 

Association meeting. 
Show. 

Association meeting. 


Association, Sales Congress. 
service engineering meeting. 


Hotel La Salle. 


Association Convention. 


gineers, automotive transportation 


Inc. Twenty-first Annual Automobile 


Association Convention. 


Association, annual auto 


Association, Motor Hall 


annual dinner. 


~ 


Hotel 


annual meeting. 
Automobile Show. 
Good Roads Week. 


Annual Con- 
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Financial News of the Automotive Industry) 


STEEL SHEETS UP l RANGE OF AUTOMOTIVE STOCKS (| stadebaker Meeting | CALIFORNIA CRUDE 
ON HEAVY DEMAND 


| 
same | 3 

















NEW YORK STOCK MARKET 


Previous, 1925—— Net ; 

High , Div Sales i Low Close Change Saturday Is Awaited 

ss : 1 Advance Rumely *... 100 § 18% — 1% — 

9 ° a ne ~e@} , 5 % 3 - , - ‘4 , 
at : ee fi + Si] New York, Oct. 27.—Wall 

Allis-Chalmers ....... : : 915% : Street is expecting special de- 


Allis-Chalmers pf .... ( : tee velopments at the _ dividend 
in im ton te. ee a i meeting of the Studebaker Cor- Deandlead Redeoes Quo- 
Briggs Motor Co..... ‘ : + § poration in South Bend on ]}| 
Saturday. The accumulation of |} tations 20 and 21 
shares is reported as particularly Cents a Barrel 
heavy, due to the possibility of |) 
important action at the Satur- 2 - 
day meeting. Studebaker earned San Francisco, Oct. 27.—The 
twice the full year’s dividend || standard Oil Company of California 
requirements of $4 a share in 
the first nine months and reports 
of an extra distribution at this fuel oil at its tidewater refinery at 


aocower 
a 
re 


Mills Raise Prices to 
Same Level as Auto 2 72 3 mtg a, ates 
Body Stock 204 (2. Chrysler Motor \- 





Ol & Oo GOON 
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Chrysler Motor pf A. 





| Continental Motors 
| 46 y e Dodge Bros. A 
} 
| 
' 


5 
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Youngstown, Oct, 27.—Makers of | Dodge Bros, pf 

steel sheets have marked up quota- eae tere -— " 

tions $2 a ton, bringing the new' 12 5 f Fisher Body , 

price to $4.40 per 100 pounds for. ,°*% oa. ¢ Ae mart oad bat pe 

galvanized sheets. This represents 38% 287 ‘ Gabriel Snubber . "6,000 ‘ 

a gain of $4.a ton ina month. The - 44 apes es sepa ‘ a see 0% 10% 2 ae week’s meeting have been in- Richmond, San Francisco Bay, 21 

new price is on the same level with 2 ‘ General Motors 7s pf. 100 133 13.8 % H sistent. In some quarters there cents a barrel, and at El Segundo, 

full finished sheets for No. 22 gauge | 26 2% . Glidden Co. .... se 5,400 265 25 © 25% — } has also been considerable dis- ; 

and auto’ body stock. Blue anneal- 9: eter foe ect" san uae , |} cussion regarding the possibility 

ed sheets common are $2.30 and 2% 5 Goodyear Tire pf..... 2 1% — S|] of an increase in the regular || rel, effective October 27. The new 

black $3.15 on new business, though ; 19 +f ry ae al Teter 5 eee ce 23 Rt o% +; + 4s, |] dividend rate to a $6 basis. price at Richmond is $1.04, and at 

contract tonnage is moving at $3.10.) 26% 14 1 — Motor — re = . ' 24 23 6 we: |El Segundo and San Pedro $1 a 
Valley steel interests are receiv- set : cally Sorinariela en barrel. 


+t ; ; > $e ot . 
ing new business in excess of ship- § Kelsey Wheel ........ % . = Pierce-Arrow Net At the same time the company 
; : 3% 3 oa Keystone Tire 2 yt 25 " 5 : 


ments in more important fin Q 1 mk Lee Rubver & Tire... ; reduced its current prices offered 


ished steel lines, despite heavy pro- 5 Mack Trucks sososs M6, 228% 225% 228% - for crude oil at the wells ranging 
ti he a ; - . ; 395 22! i Moon Motors . con Oe > 4 3 - . 
duction rate, av eraging 85 per cent. 5 aan d ae ? 5 7 : 3 $ arp ry ig r from 15 cents a barrel on the heavy 
Of 127 sheet mills in Mahoning! 35 2 Motor Wheel ....... 200 =33 323 : t grades to no reduction on the 
£ , 7 : : -... Mullins Body . ‘ fe : er on 
Valley, 117 are under pawer and . os $’ sae Murray ao oe fa > a lighter grades, effective October 27. 
fourteen of eighteen tube mills are 3 7 Nash Motor pf...... 105 , n lar er The new base price for heavy oils 
; ‘¢ ; i rKa ar... 51 ; j sf 5 
going. Carnegie Steel is produc- 6 ¥ Packard Motor Cat 2 45% a in the San Joaquin Valley is 75 


2 ; ; Paige-Detroit Motor .. ‘ 31% 
me ingots at 99 per cum. -++-  Pierce-Arrow ......... 36, 43% cents a barrel and for heavy oils 
in southern California fields 85 


Sharon Steel, Trumbull, New- ; ee Pierce-Arrow pf 91% @ 0% "% BUFFALO, Oct. 27.—Net income 
cents a barrel. 


* 18 eos R 1d Ss ee) g 3, 3 3 R797. : ania a 
ton, Falcon and Mahoning Valley | 367 , : aaa ; sa "ay POL $405,777 after interest, deprecia 
Steel are all operating close to 100 | y ; Stew: art- Warner Speed. 3, 82% : , }tion and Federal taxes is reported : F : 
per cent. Merchant steel bar and tromberg Carburetor f 87 y : by the Pierce-Arrow Motor Car 


Studebaker 24,600 6455 : . , » , 
strip capacity, with both Steel Cor- | Timken Roller Bear. 4,900 55% 2 f , | Company for the quarter ended 
rati and ind dents, is also U. 8. Rubber..... 27,800 80% Pa % | September 30, 1925. This is equiv- or 0 an. ays 
ee oo ee ’ U. S. Rubber Ist pi 200 107 x ae, alent. after allowing for regular $8 
engaged near 100 per cent. Inde-} White Motor ....... $800 94% 3. 935 . lecerntesn ads SHOWIN > : 10 ¢ 
pendent steel shipments in October | Willys-Overland .--..- 80.300 30% 28% 30 + i, | dividend requirements on the pr “4 p.c. on LOMmmMoOn 
are estimated to be 15 per cent. Wright Aero - 2,200 20% 29% 29 preference stock gnd 8 per cent. 
ahead of September A 52 Kellow TF. @ C....... 13.300 35 3: 4, | preferred stock, to 69 cents a share 
Of 52 independent open hearths Yellow T. & C. pf. 800 95% = 9 i — ; earned on 250,000 shares of no par Detroit, Oct. 27.—At the annual 
43 are melting this week. Blow- NEW YORK CURB MARKET common stock. The correspond-| meetine of the shareholders of the 
ing in of a blast furnace at Sharps-! 5°” Aero Supply A.... 100 = 19% ....| {ng item in the preceding quarter 


‘ z . eee Cleveland Auto 1,500 ras F: 
ville, Pa., increases district total to| : a Durant Motor ..... 19.000 was $364,714, or 53 cents a share 
on the common, and in the third 


2 stacks. 2 an- 15% y se ‘ Fageol Motor Co.. 2,000 
5 out of 43 stacks Obsolete Ha 397 7 quarter of last year $137,281, orj|directors were re-elected. They 


° Federal Motor Trucks 500 
nah furnace of Republic Steel and | Ford Motor of Canada "20 . 

' $1.05 a share on the preferred/are: Henry Ford, president; Wal- 
stock. 


Niles stack of Carnegie are to be; 33, ry, -.-. Goodyear Tire ... 500 
Net income for the first nine 


Hood Rubber . - 100 
dismantled. ‘ 5 ae Intercon. Rubber . : 1,000 

months of 1925 was $970,908, equal 
to $1.10 a share on common, against 


Republic’s schedules show 5 . 65 . Motor 600 
$354,154, or $2.59 a share on pre- 
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has reduced the market price of 


so 


southern California, 20 cents a bar- 
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Ford Motor Company of Canada, 
Ltd., held yesterday, all officers and 


FFE 


<) 


HELLER E 


lace R. Campbell, first vice-presi- 
dent and treasurer; Edsel B. Ford, 
second vice-president; George Pick- 
active, a gain of two sheet mills; 18% j +--+. Stutz Motors’ ....... 4,500 jert, third vice-president; G. W. 
over the previous week. Carne- 5 ean v. 6. Rbber, Hci 1a +, 1 2 ; low! | Grandjean These, with E. C. 
gie’s rolling mills are running close ’ BOS Ii egestas ; etles ; : erred stock, after allowing for) Kanzler, form the board of direc- 
sa o: TON orior preference dividends in first | ; ; i 
to capacity. Sales High Low Last] 2865 Feder: al Trucks. 38% 37 : I sis : . S*/tors. A cash distribution of 10 per 
= 4 — 10¢ d « " ‘ p ine . seri . waar 

— Hood Rubber .. 66% 65% 66%| jos ner oo , 20, |nine months of the previous year. | cent. on the common stock was or- 
Pig Iron Active iia uC HICAGo | 320 Motor Wheel 96 393 32% | Income account for the quarter | qe: ed, making a total of 20 per 

. d 3 ae 5 >, ( A 8 ea > » : > G25 . - ‘ of 

Buffalo pig iron market is now; 5 Chi xe Con = eo! | eer Recents... My ; 5% |}ended September 30, 1925, com-} cent. to date in 1925. 
on a $21 a ton base for first quarter 25 Cont. Motors 37 8 % | 46 ‘ 23% 2 pares as follows: a 

iy x . 275 Hupp f 2 3% 2 100 Timker 4 - 925 1924 925 1922 
of 1926, with spot shipment hold- Reo Motors 2 CLEVEI ws *Operating income . ; $55§ > $251,478 $179.02 $11,209 
ing around $20.50. These prices| *: svewart-W a. a eats _., | Interest, Federal taxes, et 53,955 114,197 5 351,178 
9: ’ a ee 385 Yel. T. & “ie 33 3 | wirestotie + 22° - Sere 
are $2 a ton above recent low levels. ome, oe és ae Net income .. $405,777 $137,281 $41,178 $339,969 
Eastern Pennsylvania is $21.50, 550 C. G. Spring. 7 ¢ % | Firestone 7s pf ee Income account for the nine months ended September 30, 1925, 
with several interests holding at! rood ao Motors o8 r 33 % | Goodyear .....-......+.04-. § compares at follows:— 
2dmoen 8 3 35 35 rless 3 2 

22, also up about $2 a ton. oa - — ; Peerle a ‘ ‘ ¢ } 
The above table shows Monday's stock movement, complete *Operating income : 50.605 $ 3 $7: $650,138 
ences ee [a — : — ——_—_—___| Interest, Federal taxes, et 79,697 353.1 417,45 1,027,099 


AMDT (Cove Cmmoiy Pros) wo yp 


' 

| , ae : 

sl New York, Oct. 27.—A decidedly firmer metal market is accom- 
i panied by a moderate increase in demand The American Brass Com- 

_ Tallahassee, Fa. Oct. 4 27.— pany has announced an advance of %-cent a pound in the selling 

Users of automobiles in Florida: prices of brass tubes and copper products. Zine prices 

during August bought 17,560,749} playing a firmer tendency. 

gallons of gasoline in the state, | Steel prices are firm and the demand 

according to figures compiled byja tendency to weaken. 

the controller’s office, which has | STEEL PRODUCTS 


just distributed the gasoline tax Semi-Firished—Gross Tons RUBBER MARKET 
for that month. Billets, rerolling ............$35.00a36 | Pl Se ons— Bide Asked in your 


" a er . - : Billets. forging . i all 00a42 7 atex i i 99 

Totz Ss ‘ August, ging ' . 

otal L caliey receipts for At . Steel bars (hot rolled)...... 90a 2 eget a ~ motor orl means 
as distributed to the state Road | plates (hot rolled). : ; 50a 1 November-December 941 95% | 


60 
 s January-Mar 


Department and to the individual | Blue annealed sheets....., 25a 2 ikied Emaked | , 

: ° Q " Black sheets . nee. 3.10a 3.2 tibbe Smoked Sheets pot ‘ ‘ 

counties, were $694,429.98. Total! auto poay . ard 35a ) October ¢ j 

gross receipts for July, which was | Reade sees tie 40a 2. ee pet Pa ~. ber 93 by 94 be 

: . Cold rolled strip.... 3.T5a | sanuary-sarcl 

the first month of the 4 per cent. | FO. poled fg a a _ Para-Up-River, fine spot ‘95 | e 

tax, the law having gone into ef- | Pig Iron, Basic-— ? OO a Pipa nr on 

fect on the first of that month, Valleys : 50a 20.01 land, f - — REMEMBER! We are telling the 
Eastern Pennsylv ania . 1.00a21 CRAP RUBBER motoring public the story of the 


were $641,000. Thus a gain of | IRON AND STEEL SCRAP | Inner tubes, No, 1 11 KINGSTON OIL-AERATOR and 
more than $53,000 is shown in Au-| (Buying prices, f. co. b.. New York.) “sage ae = Bese : AINGS 4 © vt 4 g 
gust over the previous month. Heavy melting steel. .........$12 aes re, automobile, white ton. .$60.00a70.00 FILTER regularly in 7 ae ur 
‘ é ne C 3s. eese 3 ( , aut t - y > ° 
The state Road Department re-j| Cast iron borings peers Mixed auto tires i 40.0045. 00 day Evening Post and other na 
ceives three-fourths of the gaso-| No. 1 cast scrap +++ 16.00a17. ened sa pay br tetas cee be tional publications. Thousands 
line tax and the counties one- | MILL PRODUCTS : ee of letters attest that the public 
fourth Deducting $500 for an! Base prices, cents per pound, f, 0. b. mil OIL AND GASOLINE is interested. Be ready to tell 
ex : fu d, the state Road De- | Hish brass sheets. . 19%a MOTOR GASOLINE your trade the whole story of 
xpense fund, e state Roa Copper, in rolls. . 21%a | Garages (steel barrels)...... — a17 the ONLY device that removes 
partment received a few days ag0 | Zinc, spot, New York...... 9.00 9.05 | Up-State New York.......... 17 a 18 SLUDGE from ntaminated 
; soterd ; -+ | Lead, spot, New York 9.50 a9.60 Single tank cars, delivered, SLUD 5 on cont: d ¢ 
in the distribution of the August on da aoe oe oe on aie ial Trot , 
ax $520,447.49, while the counties | motor lubrication. ress 
tax $920,447.49, while the ee “my SEAMLESS TUBING CRUDE PRICES AT WELLS ate tha utara: aa 
received the remaining one-fourth, | High brass .+.- 024.00 EASTERN— Penn. grade oil GS vote the SL ike act- 
amounting to $173,482.49. Copper -secek dtaaeed ‘ -+ a3 00 am, ee oe ae © ; BYRNE, KIN TON & CO., ual photograph of the 
pare « ; Co. lines $3.15 Cabell .. ; Kokomo, Indiana. filter being removed from 
y r y High brass (round % to 243 in.) 17‘%a . , “o> SS sieaeeatas 9 . A ote ; ae ee ia aaa 
Ot, EROBUCHION LOWER Copper rods, round 22'ea = _ 1 cnn sas ae Branches, New York, Chicage, Detroit, ‘he Kingston Oil-Aerator 
Tulsa, Oct. 27.—Domestic crude OLD METALS Tran.Co. lines 3.15|Somerset, , Distributors in all important cities. after only 1,000 miles 
oil production in the week ended Following are dealers’ buying and gell..| Penn. grade oil \Hagiand 1.06 
October 24 decreased 4.374 bar-} ®&_ Prices for large quantities f. 0. b in Nat. Tran. or 
. ’ 6 cars. New York:— 
rels daily from the preceding week, | Heavy machinery com 9%a 
aver ing 2,094,034 daily d New brass clippings. 
V aging ee ° ally, accord~| auto radiators 
ing to the Oil & Gas Journal. Light | Brass, heavy 
oil comprised 1,435,609 barrels of 
the daily output, decrease of 3,171 
Battery lead 


barrels from the previous week. Zine scrap 





tube, 4 light bar and 16 sheet mills bie 
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ire again dis- 


brisk Gasoline prices show 





Co, lines .... 3.05/Wooster 
11%a11% | Gaines grade oil Lima 
in Nat. Tran. Indiana 


be ras ee 
Co. lines .... 2.70]/Princeton ...... 1. 
Penn. grade oi! Illinois . 
in S. W, Pa. Waterloo ee | 
Pipe lines ... 3.05/P@ymouth .... ‘ | 
Penn. grade ot Canadian 
in Eureka P. | AND 
Line Co. lines 3.00, 
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Equipment News 











NEW BUILDING 

Utica, N. Y., Oct. 27.—The con- 
tract has been granted for an ad- 
dition to the Powell muffler factory 
here of a two story building. The 
Powell Muffler Company has dis- 
tributors in practically all of the 
large cities. The new building will 
be ready for operation by January 
1 and will greatly enlarge the ca- 
pacity of the plant for the pro- 
duction of replacement mufflers. 


NEW MANUFACTURER 

Maywood, Ill., Oct. 27.—Hains- 
worth automotive products, for- 
merly manufactured by the May- 
wood Machine Works, Inc., will 
from now on be manufactured by 
liainsworth & Co., located at 1301 
South list Ave., Maywood. 


PROTECT PATENT 

Corunna, Mich., Oct. 27.—The 
Weatherproof Body Corporation, 
manufacturers of sliding windows 
and curtains for passenger cars, 
truck cabs and truck bodies, have 
brvught suit against a competing 
company, claiming infringements 
of iis patents. The number of the 
particular patent involved is 
1,523,704, issued January 20, 1925, 
and ceovers construction of parts 
used in automotive bodies and 
trick cabs. 

Keep step with the indus- 
try through the Automotive 


classified ads bring results. 





New Wrenches 
In Williams Line 

Buffalo, N. Y., Oct. 27.—A new 
line of made from 
chrome-molybdenum steel, has 
just been introduced by J. H. Wil- 
liams & Co. Known asthe “Super- 
rench,”’ these tools will supplement 
the Superior drop-forged wrenches 
of carbon steel. 

The use of chrome-molybdenum 
makes possible far stronger tools 
of lighter weight and thinnér sec- 
tion, their narrow, pointed jaws 
giving efficient service in cramped 
quarters. The “Superrench” will 
strip the thread of any standard 
nut or break the bolt without 
spreading the jaws, officials state. 
All are warranted against break- 
age. 

“Superrenches” are now avail- 
able ifn four styles, all  heat- 
treated :—- 

Engineers’ pattern, double 
head, 15 degrees angle openings 
—a wrench with thinner and 
narrower jaws and = generous 
length. ‘ 

General Service “S’’ pattern, 
long and light, with unusual 
leverage. 

Both the above patterns 
furnished in nickel finish, 
heads buffed bright. 

Construction pattern, single 
head, 15 degrees angle opening. 

Structural pattern, single head, 
straight opening, offset handle. 
The construction and structural 


wrenches, 


are 
with 





patterns have tang on end of 














Shop Equipment 





RUB-TEX BATTERY BOX 


Of solid rubber construction, the 
Rub-Tex battery box, made by the 
Rub-Tex Products, Inc., Indiani- 
polis, combines jars and box in one 
unit. It is said to have high ten- 
sile strength and superior insula- 
tion qualities, and cannot become 
acid-eaten or water-soaked. 

The handle is thick and strong 
and is reinforced by a heavy steel 
wire running through it and across 
the entire end of the box. It is 
built so as to have the same cell 
size as B jars, and in these sizes: 
6 volt, 11 plate; 6 volt, 13 plate, 
and 12 volt, 7 plate. 





handle for bringing bolt holes into 
line. They are especially treated 
to prevent corrosion in outdoor 
service, giving them a silvery gray 
finish, guaranteed not to scale, 
chip or crack. They are said to be 
thoroughly rust proof. 





eneral. Motors Automobile 


$ 


To the Automobile Dealers of America 


fp somcef 4 the Oakland Division, 


General Motors will shortly‘announce an 
entirely new automobile. 


This newest member of a famous family 
will be the fruit of the resources, engineer- 
ing skill and manufacturing experience 
gained by General Motors in more than 
seventeen years of leadership. 


It will combine elements of appearance, per- 
formance, and engineering design which will 
win for it immediate public acceptance. 


It will be built by Oakland and distributed 
as companion to the present Oakland Six. 


This double franchise promises to become 
one of the most profitable in the industry. 


Every automobile dealer in America— 
regardless of size, location or present 
affiliation—is invited to write at once for 


complete details. 


Address Oakland 


Motor Car Company, Pontiac, Michigan. 


é 


motors, parts, 


Allot Auto Show Spaces 
For Pa rts—Accessories 


EW YORK, Oct. 27.—Nearly 100 manufacturers of 
accessories and service equipment 
have been assigned space in the National Automobile Shows 
of 1926 in the first allotment just made by the Motor and 
Accessory Manufacturers Association. 





A. ‘M. A. represent virtually all 
products of the industry except 
completed vehicles. Some of the 
exhibitors are numbered among 
the largest companies of the in- 
dustry, and several have shown 
in every one of the national ex- 
positions held. since the first 
shows were staged in New York 

and Chicago in 1900. 

The M. A. M. A, co-operates with 
the National Automobile Chamber 
of Commerce, which conducts the 
j show on behalf of its car manu- 
|facturing members. The associa- 
| tion promotes the show, for its mem. 
| bers, assigns the spaces and during 
lthe latter part of the year works 
| with the N. A. C. C. in promoting 
i trade attendance. 

Additional allotments to M. A. 

A. members will be made be- 
; tween now and show time. The first 
allotment includes the following 
|companies, the majority exhibiting 


jin both shows, some in New York 
| only and a small number in Chi- 
| cago only. 


| A, C. Spark Plug Co. 

Spark plugs, speedometers, air cleaners, 
ear heaters, oil filters, mufflers, 

Aluminum Company of America 
Fabricated forms of aluminum and mag- 
nesium. 

American Auto Lamp Company, Inc. 
Lamps and specialties. 

American Chain Company 
Tire chains, bumpers, cotter keys, jacks, 
etc. 

Arrow Head Steel Products Company 
Pistons, pins, shafts. 

Automobile Equipment Mfg. Corporation 

| Balioon burmpers. 

| Bendix Corporation 

| Brakes for automotive vehicles. 

| The Biflex Cerporation 

} Bumpers. 

| The Borg and Beck Company 

} Clutches. 

| Budd, Edward G. Manufacturing Company 

| Automobile bodies and stampings. 

| Budd Wheel Company 

| Wheels. 

Bunting Brass and Bronze Company 

| Bushings and bearings. 

| Byrne Kingston & Co. 

| Carburetors, oil filters, governors, 
filters, oil aerators, vacuum tanks, 

C. G. Spring and Bumper Company 
Bus and car bumpers. 

Carr Fastener Company 
Fasteners and high-pressure lubricators. 

Carter, George R. Company 
Auto trimmings and bindings. 

Champion Pneumatic Machinery Company 
Air compressors. 

Connecticut Automotive Specialties Co. 
Cigar lighters, speedometer parts, vac- 
uum tank floats. 

| The Continental Company 

| Shock absorbers. 

| Continental Motors Corporation 

j Gasoline motors. 

| The Cuno Engineering Corporation 

| Automobile cigar lighters. 

|The Dayton Steel Foundry Company 

Steel wheels for cars, trucks and buses. 

| 

| 








gas 
etc. 





Duckworth Chain and Manofacturing Com- 
pany 
Silent timing chains. 

Dunhameter Corporation 
Heat indicators, step plates. 

Dunning Compressor Company 
Air compressors. 

The Eberhard Manufacturing Company ,, 
Auto hardware, hinges, lamp brackets, 
auxiliary seats, irons. 

Eclipse Machine Company 
Bendix drives and parts. 

J. H. Faw Company 
Cables. fuses, tools, parts, electrical fit- 
tings, lamps. 

| Federal Mogul Corporation 
Engine bearings, bushings 

| metals. 

| Federal Pressed Steel Company 

| Automobile bumpers and steel stampings 

| Folberth Auto Specialty Company 

| Automatic windshield cleaner. 

|The Fulton Company 

| Crank case repair arms, steering wheels, 

exhaust horns, dash controls, etc. 

| Gabriel Snubber Manufacturing Compzeny 
Snubbers: 

Gemmer Manufacturing Company 
Steering gears. 

General Electric Company 
Rectifiers and gears. 

Halladay Company, L. P. 
Bumpers. 

Hartford, Edward Y., Inc. 

Shock absorbers. 

Hassler, Robert H., Inc. 
Stabilizers. 

Hercules Motors Corporation 
Heavy duty internal combustion 
line engines. 

Ernest Holmes Company 
Automobile wreckers 
ment 

Houde Engineering Corporation 
Hydraulic shock absorbers, 
tectors. 

Imperial Brass Manufacturing Company 
Gasoline fittings, step plates, garage 
tools. < 

Kokomo Electrie Company 
Magnetos, car heaters, coils, plugs, 
tery ignition, ete. 

Illinois Iren and Bolt Company. 
Heaters and shock absorbers. 

Larkin Automotive Parts Company. 
High pressure chassis. 

Lubricating devices. 

Light Mfg. and Foundry Company 
Aluminum, brass and bronze castings. 

Lovejoy Manufacturing Company. 
Hydraulic shock absorbers. 

Link-Belt Company. 

Silent chains, front end drives. 

Maleo Products Corporation. 

Automatic and hand type windshield 
cleaners and vacuum cleaners. 

Marko Storage Battery Company. 

Storage batteries, 

Metal Stamping Company. 





and bearing 


gaso- 


and shop equip 


spring pro- 


bat- 





Exhibiting members of the M. © 











Accessory News 


FALL PROSPECTS GOOD 

Kansas City, Oct. 27.—Fall pros- 
pects are so encouraging that the 
Western Auto Supply Company, 
which operates 20 stores in the 
Middle West, West and. Northwest, 
has placed an order for 4,000,000 
catalogs. The headquarters of the 
company is in Kansas City. All 
kinds of accessories, tires and mo- 
tor parts are sold by the company. 
A mail order business is operated 
as well as retail stores. 


IN PORTLAND BRANCH 

Portland, Ore., Oct. 27.—Chester 
J. Chastek; who has for the last 
four years been office manager of 
the Seattle branch of the R. M. 
Hollingshead Company, manufac- 
turers and distributors of Whiz 
auto products, has been appointed 
manager of the Portland braneh. 
The territory governed by the 
Portland branch includes the en- 
tire state of Oregon, southern 
Idaho and the southwestern coun- 
ties of Washington. 








HODES TO BUILD 


Portland, Ore., Oct. 27.—David 
Hodes, automotive equipment deal- 
er, has purchased a half block on 
the north side of East Market 
Street, between Grand and Union 
Avenues, and announces that he 
will build a structure costing $50,- 
000. The consideration on _ the 
ground was not given, but the 
property previously changed hands 
at $30,000. 





Spring bampers, radiator shutters, 
windshield wipers, accessories, 

Monarch Bumper Manufacturing Company, 
Automobile bumpers and fender guards. 

The Moto-Meter Company, Ine. 

Motor heat indicators. 

Moter Improvements, Inc. 

Oil purifying systems (Purolator). 

New Era Spring and Specialty Company. 
Spring bumpers, warning signals, tire 
carriers, auto springs. 

Pennsylvania Piston Ring Company. 
Piston rings and visors. 

Perfection Heater and Mfg. Company 
Automobile heaters, carburetors 
manifolds. 

Pines Winterfront Company. 
Radiator shutters, spare 
wheel locks, bumpers and 

Pratt, William E., Mfg. 
Tanks, luggage carriers, 
wrenches. 

Protectolite Company, Inc. 
Protectolite-automobile road lamp, 

Pyrene Manufacturing Company, , 
Tire chains, fire extinguishers, 


and 


tire and dise 
heaters. 

Company 

bearings, 


radiator 
freeze-proof solution. 

The Ramspring Bumper Company. 
Bumpers. 

Rex Manufacturing Company. 

Tops and enclosures. 

Ross Gear and Tool Company. 
Steering gears. 

A. Schrader’s Son, Inc, 
Tire valves, tire gauges and tire valve 
accessories. 

Sherwin-Williams Company. 

Metal panels. 

Skinner Automotive Device Company, 
Oil rectifying systems. 

Smith Wheel, Inc. 

Cast metal wheels. 

Stewart Warner Speedometer Corp. 
Speedometer, vacuum tanks, spotlights, 
bumpers, carburetors, condensers. 
shock absorbers, etc. 

Stover Signal Engineering Company. 
Automobile signals and accessories. 

Stromberg Motor Devices Co. 
Carburetors, shoc absorbers, 
shield wipers, gasoline strainers, 
cleaners. 

Thompson Research, Ine. . 
Device for eliminating carbon monoxide. 

Titeflex Metal Hose Company. : 
All_metal tuping for flexible gasoline, 
oil and water lines. 

Tonneau Shield Company, Inc. 
Rear seat windshields and 

Trico Products Corp. 
Automatic windshield cleaners, 
operated cleaners, wind deflectors, 
view mirrors. 

United States Chain and Forging Company. 
Tire chains, bumpers, shurout chains, 
repair links. 

U. S. E. Corporation. 
Automobile bumpers 


wind- 
air 


side wings. 


hand 
rear 


and windshield 
wipers. 

Vacuum Oi] Company, 

Gargoyle Mobiloil. 

Veeder Manufacturing Company 
Hubodometers, counters, etc. 

Watson, John Warren Company. 
Stabilators, recoi] brakes for 
bile springs. 

Waukesha Motor Company. 
Gasoline engines. 

Wellston Manufacturing Company. 
Steel auto parts cases and accessory 
stands. 

Wesungnouse Electric and Mfg. Company 
Gears and battery chargers. 

Whitney Manufacturing Company. 

Silent chains and sprockets for motor 
front end drives. A 

Wire Wheel Corporaticn of America, 

Wire and disc wheels and parts of 


automo- 


same. 

Wyman-Gordon Company. 
Crankshaft forgings. 

Yellow Jack-It Manufacturing Company. 
Garage equipment. 
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Snubbers, Heaters and 
Chains in Week’s Demand 


ORONTO, Oct. 27 (U. T. P. S.).—Interviews with 

prominent automotive men in this city, which is 
the hub of the motor business for this part of Canada, show 
that the accessory business is not only at about the peak of 
sales volume for the present season but also is at the top 
point in automotive accessory history for the autumn. 





New Accessories 








IMPROVED SMOKING SET 








This was emphasized by H. C.¢ 
Hughes, buyer for Lee-Powell, 
Ltd., Studebaker, who states that 
the accessory business, which has 
been steadily improving for the 
last two years, is now at the high- 
est point in the history of the busi- 
ness, and that, although the month 
of October is always a good sales 
period, October of this year is dis- 
tinctly ahead of last year. He 
stated, also, that the good acces- 
sory business now prevailing would 
continue. 

During last «eek, although 
practically all accessory lines 

have been active, the chief calls 
have been for tonneau heaters, 
engine heaters, radiator shut- 
ters, chains and_ anti-freeze | 
There has been a big demand | 
| 
! 





for snubbers. A goodly number 
of inquiries is also reported for 
the trigger type of spotlight. } 

It is stated that the sale of au-| 
tomobile accessories will be even} 
more markedly accelerated by the} 
manufacturers of automobiles re-; 
ducing the prices of their cars and |! 
dropping the equipment. A move-| 
ment in that direction is reported 
to be taking place now, the start 
having been made two months ago, 
and this will favorably affect the 
accessory department of the auto- 
motive business, it is said. 

That business conditions in the 
automotive accessory line were bet- 
ter in Toronto now than they were 
at this time last year was also 
affirmed by A. E. Winston, another 
leading accessory dealer, who said 
that this staternent applies to all 
kinds of automotive accessories. 
He reported that there would be 
a very large sale in Toronto if a 
moderate-priced anti-glare light 
was put on the market. 


DAVENPORT, IA. 
Davenport, Oct. 27.—Ac- 
cessory men southeastern 
Iowa are getting set for one of 
the biggest years in the last half 


Ia., 
in 


decade, dealers and jobbers of 
this vicinity reported this weck, 
as the carly fall trade began to 


swing into winter equipment 
buying. 

The Iowa farmer, upon whom 
retailers in every line in this state 
are depending for a trade revival, 
hasn't yet come into the store to 
stock up. Accessory men aren't 
worried about this condition, for 
the farmer trade to them just 
like the farmer's corn—it’s in the' 
crib, safe from frost and only wait- 
ing a satisfactory market turn. As 
soon as the farmer begins to 
realize on his summer crops, the 
accessory dealer's stocks will move. 

Winter tops, heaters, non- 
freeze mixtures, of which alcohol 
is still far and away the leader, 
are expected to reach record tops 
in the accessory sales sheets 
during the next few weeks. 
Salesmen on the road, supplying 
the smaller stores, are stocking 
heavy on these lines. } 

Business, on the whole, is satis- | 
factory. It slumped during the’ 
spring and summer, when business 
was slack, but Iowa business has 
been materially influenced by the 
very favorable crops and prices, 
with the result that accessory men 
are getting a good share of 
money being spent on ¢cars. 

WACO, TEX. 

Waco, Tex., Oct. 27.—A week's 
rain total of four inches caused 
local accessory dealers to dig out 
tire chains and display them 
prominently in their show win- 
dows here. The first norther of 
the fall also was the occasion for 
a display of a varied assortment 
of radio sets, auto heaters and 
windshield wipers. 

Gross sales for the week indi- 
cated the flush in business caused ' 
by the same cold wave. Business 
is no better than it was a year 
ago, but it is just as good—last 


is 


the ; 


iis being experienced by local deal- 


' state 


| idea, 


| 
} automotive line. | 
| 
| 
appreciable | 


Planning to Produce 
Synthetic Gasoline 


Philadelphia, Oct. 27 (U. T. 
P. S.).—A number of concerys 
ure preparing to enter the syn- 
thetic gasoline manufacturing in- 
dustry, especially methanol and 
synthol, the latter a German in- 
vention. 

The E. I. du Pont de Nemours 
Company of Wilmington, Del., is 
erecting a large plant for its 
production at Clinchfield, W. Va., 
in the heart of the bituminous 
coal region, and will sell its out- 
put to the Standard Oil Com- 
pany. 


LIGHT OILS IN 
EARLY DEMAND 


Dubuque, Ia., Oct. 27.—A_ de- 
mand for light oil for cold-weather 
use and for winter gear compounds 











ers in oils and auto supplies, One} 
dealer reports that the demand for 
these supplies is earlier than it 
has been for many years, although | 
the cold weather being experienced | 
in this section at the present time 
is entirely seasonal. | 


GAS AT 21 CENTS 

Hartford, Conn., Oct. 27.—Al- 
though New York interests look | 
for a drop in the price of gasoline 
because of weakness in the Cali- 
fornia market and the declining 
tendency in both the mid-continent 
and gulf markets, there are no in-j} 
ditions of a price cut in the local | 
market, according to dealers. The! 
present retail price, including the 
tax, 21 cents per gallon. 


} 


| 
| 
| 
| 
' 
\ 
| 


is 


HOUSE ORGAN 
Buffalo, N. Y¥., Oct. 27.—The En- 
terprise Oil Company, this city, 


‘makers of Duplex Oil and Kasson | 


begin | 
house 


Waterproof Grease, will 
publication of a dealers’ 
magazine next month. 


NON-SKID DEVICE 

Portland, Ore., Oct. 27 (U. T. P. 
S.).—John W. Adkins and Ernest} 
E. Grabner have been granted a 
patent on a non-skid device em- 
ploying sand as a preventive. The} 
while an old one, embraces a| 
new application through novel | 
construction of the sand box ! 
mounted below the running board. 





BUYS TRIANGLE GARAGE 

Belvidere, Ill, Oct. 27.—Harry 
H. Collier, Rockford auto dealer, 
has purchased the Triangle garage j 
building from Franklyn W. Bauer | 
of Rockford, who only recently | 
acquired the business from Andrews | 
& Beckington. Collier takes pos- 


|session November 1. 


AUTOMOTIVE SERVICE 
Boston, Oct. 27.—The Automo- 
tive Service and Engineering Com- | 
pany has opened for business 
87 Church St., Boston, under the 
management of John J. McCarthy, 
Vincent Fanuele and Frank A./} 


at | 


|; Hannan. 


year was the best on record in the 


Recent price cutting in new car 
has not yet produced an} 
effect on accessory 
sales here, according to loeal deal- 
ers. 

“Fords are our greatest market,” | 
one dealer. “And the price} 
them is just the same, andj} 


models 


said 
for 


‘there is still the same opportunity 


to dress them up.” 

Lock steering wheels, foot ac- 
celerators, chains, bumpers for 
Fords, and Klaxon horns find a 


ready sale here. Stock locally is 7 


slightly below what it was a year 


ago. 


| Standard Oil 
| has purchased for. $10,000 property 


The Improved Gauge Manu- 
facturing Company, Syracuse, N. 
Y., has added to its line of acces- 
sories a smoking set known as the 
Improved Automobile Smoking Set. 
It is made of brass, nickel plated, 
and is designed for use with both 
open and closed cars. 

The set consists of a cigarette 
holder on the left, an ash tray in 
the center and a match box holder 
on the right, all combined in one 
unit, taking up but little space. 

Price, $2. 


NEW OIL STATION 
Paul, Minn., Oct. 27.—The 
Company of Indiana 





St. 


at the intersection of Lincoln and 
Union Avenues, Fergus Falls, 
Minn., and will proceed with erec- | 
tion of an oil station 





Accessory Sales in 
New Haven Leap 


New Haven, Conn., Oct. 27.— 
Gross sales volume for the week 
just closed in the automobile ac- 
cessory line in this territory in- 
creased from 5 to 15 per cent, a 
survey of the local accessory and 
supply stores shows. 

“The recent price-slashing cam- 
paign carried on by many of the 
automobile manufacturers cer- 
tainly has helped our business con- 
siderably,”’ said Samuel Schwartz, 
one of the largest acvessory dealers 
in this state.”’ 

“Automatic windshield wipers, 
batteries and blanket sales have 


jumped our sales for the year 5 to 


@ 0 per cent. over last year’s and 


we expect to-do even better in our 
accessory line,” said Joseph 
Creamer, head of the sales depart- 
ment in the Horton-Gallo-Creamer 
Company of this city. 

All in all, a careful canvass of 
the local accessory dealers reveals 
the pleasing information that busi- 
ness prospects in this territory dur- 
ing the coming winter are excep- 
tionally good. 


ADD NEW GARAGE 
Philadelphia, Pa., Oct. 27 (U. T. 
P. S.).—The U. S. M. C. Garage 
has just added a new building to 
its string of garages in this city. 


A. A. S. C. OF ST. LOUIS 


DETERMINING CHARGES 
FOR BATTERY SERVICE 


Oct. 27.—Methods of 
charges battery 

being ascertained 
questionnaires 


St. 
determining 


Louis, 
for 
service 
through 
members of the Associated 


are 
sent to 
Auto- 


mobile Service Companies of St. 


Louis. 


Among the data thus obtained 
are included the cost of taking out 
and replacing the battery, the cost 
of current, the proper proportion 
of the overhead, the cost of dis- 
tilled water, the time applied in 
unproductive contact with the cus- 
tomer, and other costs. 

It was generally agreed that the 
actual cost of recharging a _ six- 
volt, thirteen-plate battery was. not 
less than 80 cents, and in most in- 
stances would reach 85 cents. 


UNDER “IW NAME 

Rochester, N. Y., Oct, 27 (U. T. 
P. S.).—Ackes, Baker & Gliewe, 
Inc., is the new name of the Mu- 
tual Auto Supply Company, which 
for ten years has served the auto- 
motive trade here as general auto- 
motive jobbers. Officers of the 
new corporation are Edward F., 
Ackes, president; Chester J. Baker, 
vice-president, and Edwin H, 





Gliewe, secretary and treasurer. 
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6-Cylinder Brougham 


*1595 


f. o. b. factory, plus war tax 








made their selections 


a stripped chassis. 
But this—this is the 
formance. 
On the performance of 


ing has made wond 
since the war. 


sistently held the 


Phaeton 
Brougham - 
Roadster 
Coupe-Roadster 
Sedan - 
De Luxe Coupe - 


ic 


° 


R 





Time was, when folk bought motor 
cars on the say-so cf the salesman 
and on mere outward appearance. 


More recently, the better informed 


ical points as they could see them 
by lifting the hood and examining 


the motorist of today discards 
many and chooses one for his own. 


And you will demand a degree and 
a phase of performance greater 
than you have previously enjoyed. 


You are entitled to it—for engineer- 


And one group of engineers has con- 


Famous “‘Six’’ Prices 


This Is The Age Of Performance 


Those are the men who have de- 
signed and built Rickenbackers. 


on mechan- 


age of per- 


the car itself 


keep up. 


erful strides 


leadership. 


Phaeton 
Brougham - 
Roadster 


f. o. b. factory—plus war tax 


As your standard for performance— 
as your yard stick by which to 
measure other cars you are offered, 
take the new—the latest Ricken- 
backer model. 


Insist that under all conditions, the 
other car match this wonder-car 
in performance. 


Accept no other argument—just re- 
mind them that the world is mov- 
ing fast and that you intend to 


This is the age of performance. 


Having compared performance—and 
not till then—compare prices. 


You will find that, at the new prices 
this new 4-door Brougham, is the 
world’s most sensational value. 


RICKENBACKER MOTOR COMPANY, DETROIT, MICHIGAN 


Vertical ‘‘Eight”’ Prices 


De Luxe Coupe - 
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Many Plans of Paying 
Salesmen Are in Use 


o—-— 





This is the second of a series 
of reports regarding the opinion 
of automobile dealers on the 
subject of salesmen’s salaries, 
bonus systems and sales con- 
tests. 


EDAR RAPIDS, IA., Oct. 
27.—Small salary and 
moderate commissions 





new car salesmen in this lo- 
cality. The consensus of 
opinion throughout motor: 
row is for this method of | 
handling the situation. There 
is the occasional salesman' 
who prefers to go along on 
commission alone—and he is 
usually the fellow who pro-' 
duces the most business, but! 


that is a normal condition in| 


any line of business. 
Opinions are divided on the 
visability of maintaining exclusive ! 
prospect lists, though all of the 
agencies do this to a greater de- 
gree than they appear to think. 

Sales contests depend largely 

upen the particular car involved as 
to whether they are used, are valu- 
able, or are not considered at all. 
The Ford agency has proved that 
they are of great value, while the 
Buick and Oakland agencies prefer 
to depend upon straight ‘selling to 
put over their increased sales vol- 
ume. 

In salesman handling in the 
Rude Auto Company, Ford deal- 
ers, ©. H. Schukei, sales man- 
ager, has found it works best to 
pay a small salary and commis- 
sion, finding that they are more 
anxious to secure the extra 
money that comes from new car 
sales than if they were on 
straight commission. On _ the 
other hand, with straight salary 
there is a tendency to lag, and 
with straight commission to 
work intermittently, feeling that 
the salesman is his own boss 
when on commission. The meth- 
od tends to keep the organiza- 


seem | 
to be the ideal condition for 


ad-| 





Dealers of Country 
To Exchange Data 


Beaver, Pa., Oct. 27.—Start- 
ing with a meeting yesterday, 
the Associated Automobile Mer- 
chants of Beaver county inaugu- 
rated their new plan of report- 
| ing by member dealers of the 
|} used cars on hand, number of 
open cars, number of closed cars, 
number of each type sold the last 
week. By this plan dealers will 
regulate their own used car 
stock, determining whether, to 
accept further used cars on 
trades by the extent of the cars 
of (hat type in the hands of all 
dealers in the association. 


U.S. P. A. MEETING | 
PLANS COMPLETE 











! 


‘First Aube Seween- | 


tion in Chicago 
Nov. 16-18 


Special from A, PD. N. Detroit Bureau 
Detroit, Oct. 27.—Preliminary 
plans for the first annual conven- 
tion and exhibit 
of the National 
Standard Parts 
Association, to be 
held at Chicago 
November 16-18, 
are practically 
complete. Arthur 
T. Haugh, Buf- 
es 2 ey 
president of the 
organization. 
According 


A. %. Haugh Thomas R. Wal- 





ton, sales manager James Motor 
‘Valve Company, Detroit, who is a 
jdirector of the N.S. P. A., the con- 
jvention will bring together 
isentatives of motor parts manu- 
;facturers and jobbers whose an- 
{nual business amounts to approxi- 


{mately a billion dollars. It is ex- 
' pected that 150 delegates and al- 
; ternates will attend the convention, 
while a big attendance of exhibi- 
ors is already assured. 

Immediately following 
vention there will be a drive to en- 
‘roll every manufacturer of auto- 
mobile parts in this country as a 
member the N. S. P. A. Many 
jobbers of importance are already 
Rapids |carried on the membership lists. 
A. Mill- Cc. B. Fraser, secretary of the 
organization, announces that 70 per 
cent. of the display available 
for the exhibit has already been 
taken manufacturers and job- 
bers automobile parts. 


AUTOMOBILE DEALER 
ADDRESSES MERCHANTS 


Ga.., 
president 

Motor 
the 


meeting 


tion on its toes at all times. 

Special prizes for topping the 
sales list and the working of special 
sales teams during seasonal drives 
has worked exceptionally well for | 
this company, and the success has 
been remarkable. The last big 
team sales contest, which was con- 
ducted in August, brought the new 
car sale up to over 100 cars for the 
month. 

3oth R. D. Smith 
Chevrolet Company, 
sap of the Hupmobile 
oppose special bonuses 
contests, believing in a 
campaign twelve months 
brings in the 
results. In all 
agencies small 
commissions are the 
of salesman pay, and have 
out to advantage 
cerned. 


the con- 


of 


of the 
and L. 
Company, 
and sales 

definite 
in 
desir- 


space 
sales by 
the 
able 


sales 


most ot 
of the local 
salaries and 
methods 
worked | 
all con- 


year 


sole 


zood for 


Atlanta, 
Martin, 


27.—Robert M. 
Martin- 
Atlanta, 
at a 
retail 


Oct. 
KANSAS CITY 
Kansas City, Oct. 27 
known plan of paying 
salesmen—with variations 
by Kansas City motor car 
Salary and commission, 
account and commission 
straight commission«plans 
by almost every motor dealer here. 
“We have some men who will 
work only straight commis- 
sion basis, others that we are will- 
ing give a salary and commis- 
sion and others that we feel justi- 
fied in allowing a drawing 
count.” That was the way one 
sales manager, who refused to al- 
low his name to be used, stated his 
company’s policy. “I know of no 
motor dealer in Kansas City that } 
hasn’t the same policy,”’ he added.|, Philadelphia, Pa., Oct®* 
Some motor firms limit the ter- |p ¢)—~ The 
ritory of their salesmen to a cer-!.. 
tain degree, but most firms take | bile 
their prospect list and divide it up | closed 
with their salesmen. Each sales- |show, 
man generally is allowed to handle |from the points of sales and or- 
new prospects he finds, regardless | ders. The event took place on 
of where he lives. Rittenhouse street, east of Greene 
Straight salaries street. Fifteen different makes of 
unknown among cars were exhibited by ten German-' 
men here. town dealers. 


the 
of 
speaker 


of 
— Every , Nash 
motor 
-is used 


wf. 


Company 


car | was principal 


of Southeastern 


dealers. 
drawing 
and 
used 


merchants in Atlanta last Friday 
night 

Mr. Martin is a 
eastern director of 
Dealers’ Association and is now the 
head of the Nash _ distributing 
igency which stands second in the 
{United States in point of sales for 


the current month and last month, 


GERMANTOWN AUTO 
SHOW IS SUCCESS 


former South- 
the Automobile 


are 


on a 
to 


ac 


27 (U. T. 
Germantown Automo- 
Dealers’ Association, Inc., has 
its third annual automobile 


which proved profitable 


are 
sales- 


virtually 
motor car 


repre- 


| motor 


| 


worth 
| tributors. 





HE LARGEST PILE OF OLD AUTO TIRES in the world lies 
in the Feinberg Rubber Yards, Cambridge, Mass., where thou- 
‘nds of them are cut up and melted down for their rubber every 


day. 








(Photo by Underwood & Underwood) 





TRUCK SALES IN 
BUFFALO INCREASE 


Buffalo. Oct. 27.—Throughout 
the commercial car industry of this 
is pre- 
vailing, based on present sales and 
inquiries for the future. Business 
in this city seems to be on the up- 
grade at last, and many businesses 
that have been putting off buying 


city a spirit of optimism 


| needed equipment for a long time 


Fruit growers in the Niagara 
fruit be]t have had a fairly profit- 
are now actively in the market. 
able season, and many of these are 


now in the market for new truck | 
A large number of the | 


equipment. 
orders taken in the last couple of 


| weeks by Buffalo distributors were 
to from the fruit section. 


Farmers 
are also buying now, although the 
general farmer does not seem to be 
SO prosperous as the fruit special- 
ist. 

Market men of the city are: 
prominent among the conimercial 
truck buyers. of the present mo- 
ment, which is perhaps a reflection 


Town May Change 
N ame to Fordson 


Special frem A, D. N. Detroit Bureau 

Detroit, Oct. 27.—Gov. Alex. J. 
Groesbeck has approved a peti- 
tion to amend the charter of the 
town of Springwells, changing 
the name to Fordson, in honor 
of Henry and Edsel Ford. A 
special election will be held in 
the near future to vote on the 
change. Springwells adjoins the 
city of Detroit on the southwest 
and is the site of the River 
Rouge activities of the Ford 
Motor Company, which include 
the manufacture of Fordson 
tractors. 











Bus Activities 


TRACTION LINE QUITS 


New Martinsville, W. Va., Oct. 
| 27. .—After operating twenty years 
| between this city and Sistersville, 
‘the Sistersville & New Martins- 
| ville Traction Company has passed 
out of existence and cars have 











{ 
‘ 
| 
| 
; 


The almost ex- 


| ceased to operate. 
'clusive use of automobiles and mo- 
{tor buses between the two cities 
for the past two years as a means 
of transportation has made it im- 
possible for the company to operate 
properly. The road bed of the old 
traction company will be widened 
}and turned into a highway which 
will be hard-surfaced immediately. 


BUS SERVICE OFFERED 


of the fruit growers’ prosperity, 
inasmuch as most of the fruit sold 
locally passes through the city’s 
numerous wholesale and _  Yretail 
markets. | 

However, one reason for the! 
present healthy condition of the 
commercial car market, according 
to most dealers interviewed, is the | 
more aggressive salesmanship em- 
ployed since last spring. Many | 


loc istrik Ss av is year . P ” 
+a al Gistributors have this el Minneapolis, Oct. 27.—The street 
strengthened and emphasized their | 


: F i : jrailway committee of the _ city 

service*departments with excellent | ts . 5 

ihcihian } council is considering the offer of 
Another reason for the the street railway company to op- 


strong | 
demand of the last week or two 
has been the fact that this is the 
time of the year when many busi- 
ness houses and manufacturers 
check up their truck department 
and replace all machines that seem 
likely not to last through the rough 
weather of the winter ahead. 

Ford distributors report that they 
are having no present trouble in 
getting trucks and are able to sell 
for immediate delivery. Commer- | 
cial Trucks, L. H. Timmerman, | 
manager, reports excellent results | Detroit, Oct. 27.—Another in- 
from a recent newspaper advertis-| stance of the replacement of the 
ing campaign. Stewart dealers are | jectric trolley «with the gasoline 
experiencing a . very strong demand. 1 toon is furnished in a 


a | Tom O’Brien, Reo Motor 


PORTLAND TO HAVE NEW am Publ canes, saat the D 
TRUCK SERVICE STATION |iram, x. ¢ ervice Company, Dur- 


; ham, C., has standardized on 
Pre | Reo ah and has placed an order 
Portland, Ore., Oct. What is 


{for eight Reo-Payenters. They 
expected to be the most complete} will be used for city service work. 
truck service 


establishment | 
entire Pacific Coast 


will be CERTIFICATE GRANTED 
soon in Portland by Went- |} 
& Irwin, Inc., GMC 


dis- | Boston, Oct. 7.—The Depart- 
A site was recently pur- iment of Public Utilities has issued 
¢ « 5 OUT P ; ; ‘a cer 
fe eae and necessity to the Midland Coach 
vestment in the ground and con- | Company to furnish passenger ser- 
templated improvement will total, Vice from Springtield through 
between $125,000 and $150,000, ac-| Chicopee, Willimansett and Fair- 
cording to the set of plans chosen | View to the South Hadley town line. 
for the structure. In the event; The line is an interstate one, run- 
that a two-story building is de-jning from Springfield to Brattle- 
cided upon, that branch of the|boro, Vt. The granting of the cer- 
,company’s plant will utilize 99,000 tificate was opposed by both the 
square feet of floor space, or nearly} Holyoke Street Railway and the 
{three times its present area. | Boston & Maine Railroad. 


‘of 7% per cent: T. Julian McGill, 
vice-president of the company, 
assured Alderman O. J. 
| president of the council, that 
surplus return from operation 
‘buses would be credited to 
company, thereby helping to reduce 
lthe cost of street railway 
and keep the rate of street 
| fares as low as possible. 
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BUS REPLACES TROLLEY 


Car 
Dur- 


o7 


on the 
built 


chased 
$65,000. 
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RAILROADS SEEK 
TO OUST TRUCKS 


Both Sides Prepare for 
Prolonged Battle in 
Minnesota 


T. PAUL, Minn., Oct. 27. 
—Railroads and. large 
truck companies throughout 
the state of Minnesota are 
whipping their forces into 
shape for battle. 

The first clash is expected when 
the two meet before the Railway 
and Warehouse Commission at ses~ 
sions that will be conducted 
throughout the state. After these 
preliminary skirmishes it is ex- 
pected that the fight will be car- 
ried into court. 

The steam lines, it is understood, 
seek to force the truck companies 
off the highways, and thus elimi- 
nate them from competition. The 
truck lines, on the otHer hand, pro- 
pose to fight for continued opera- 
tion. 

The 1925 motor vehicle control 
act is the basis for the fight. Un- 
der this law the state commission 
has power over all commercial ve- 
hicles on the highways. The first 
intimation that, the two forces were 
preparing for fight was given at 
Duluth last week. 

The Cloquet Transfer Com- 
pany, a small line there, was 
scheduled to be given a hearing 
before the commission. The 
Northern Pacific appeared to 
object. The hearing was post- 
poned when, it is said, the large 
truck line operators displayed a 
marked disposition to stand the 
test in a group, with the rail- 
roads grouped in opposition. 

Accordingly the truck operators 

probably will ask for hearings in 
a group with commission sessions 
conducted at various points. The 
major question, whether truck lines 
are necessary and convenient, will 
stand out in all cases. 

The railroads will undertake 
to show that these lines substi- 
tute for their service and that 
the act itself entitles them to 
protection from such encroach- 
ments. The truck operating 
companies likewise, as a blanket 
contention, will endeavor to show 
that their service is necessary to 
modern conduct of business and 
that they perform a service not 
furnished by steam lines. 

Regardless of the findings of the 
commission, appeal will be taken 
to the courts for judicial interpre- 
tation of the act, establishing the 
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j 


has | of 
Turner, | 


} 
' 
t 
| 
| 


tificate of public convenience j 
|a Wisconsin license, C. A. Erikson, 


rights of the two forms of freight 
service. The act provides for ap- 
peal to the state courts in case 
either party is aggrieved. 

Small bus line applications were 


erate buses on the basis of a return | | considered at Duluth hearings, but 


bey. ponements were ordered on all 
them. In one case a new fea- 
| ture was injected when lake trans- 
|} portation units entered opposition. 

The first rate controversy in 
Minnesota since the passage of 
the bus control act developed at 
Virginia, where complaint was 
made that the Mesaba Railway 
Coach Company, which is oper- 
ated by the electric line between 
Aurora and Gilbert, had _ in- 
creased rates to such an extent 
that in some cases they are 
doubled. The bus line operates 
in the same territory as the elec- 
tric line from the Range Rapid 
Transit Company. 


RULING ISSUED BY WIS. 
ON OUT-OF-STATE TRUCKS 


Madison, Wis., Oct. All mo- 
tor trucks engaged in the business 
of carrying goods for hire on pub- 
lic highways of the state coming Yn 
from neighboring states must carry 


97 


deputy attorney general, ruled in 
an opinion to the district attorney 
of LaCrosse county, The enforce- 
ment act was passed by the last 
Legislature and was yiewed at the 
time as a Yretaliatory measure 
against adjoining states, which re- 
quire Wisconsin trucks to carry 
their licenses when engaged in 





hauling goods into these states. 
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Usual Fall Slump in 
Tires Thing of Past 





HARLOTTE, N. C., Oct. 27.—Recent price increases 

already have had their effect on the buying public and 

sales of automobile tires in this territory will be made in the 

face of competition with repaired casings for at least several 

months, according to leading retail dealers and managers 
here of tire manufacturers’ branches. 


The volume of sales is beginning’? 


to show a definite but proportion- 
ately small decline, though 
a whole continues gener- 


busi- 
ness as 
ally good, according to spokesmen 
of seven factory branches 
Until a few 
these branches experienced 


culty in obtaining 


several of 
diffi- 
sufficient stocks 
but this} 


weeks ago 


of the more popular 


condition now 


to a large extent. 

High-pressure tires are con- 
tinuing to lead in volume of sales, 
according to some managers, 
while others report that their 
sales of low-pressure and bal- 
loon types are ahead. 

While the retail dealers of this 
and nearby towns are experienc- 

‘ing a noticeable slump in new 
business, all of those reporting in- 
dicate that their repair shops are 
busy. A sharp increase has been 
shown in the number of pneumatic 
truck tires brought in for repairs. 

The demand for 
according to —s 


TOPEKA 
Topeka. Kan., Oct. 27.—Tire 
business is now at a higher peak 
than at any time here in several 
years for the fall season, accord- 
ing to J. N. Holt of Holt & Son. 

He declares that improved roads 
are constantly increasing the 

number of cars that are kept in 

service the year round, and that 
with the exception of the tourist 
trade, tires will soon cease to be 

a seasonal commodity. 

All Topeka dealers are more} 
heavily stocked for*this season of 
the year than ever before, and 
spring dating has nothing to do} 
with it, they say. 
cate one of the biggest 
trades in the history of the busi- 
ness, according to W. L. Porter. 


Waco, Tex., Oct. 27.—A slowly 
but consistently rising sales 
record which topped that of last 
week, and which brought the 
month slightly above the same of 
last year, marked the past seven 
days in the sales end of the tire 
industry in central Texas, dealers 
report. 

~ The percentage of balloon 
ranges from as low as,5 to as high 
as 25 per cent. Practically all of 
the remaining sales were with high 
pressure pneumatics, as there is 
but negligible demand for solid 
tires in this section. 

The light car sizes are by far 
greater demand. Chevrolet, 
lana, Ste 
about 60 per cent. of all sales, with 
Dodge sizes following. Stock is 
slightly below what it was at the 
same date last year. Prospects in- 
dicate a steady fall trade. 


sales 


in 


MONTREAL 
Montreal, Oct. 27.—The Steven- 
son restriction plan was held re- 
sponsible here for the rapid rise 
in the price of raw rubber over 
the last six months and conse- 
quently the increase in tire and 
rubber products prices, but the 
situation last week seems to have 
been the reverse. The announce- 
ment of a further advance in 
tire prices was the occasion for 
increased demand and _ conse- 
quently higher prices in the raw 
rubber markets. 
In the Canadian market as well 
a further general increase in tire 
prices has been announced. These 
are the manufacturers’ prices, but 
a corresponding retail price ad- 
justment is expected. It has been 
intimated that there will be a 5 
per cent. increase on the clincher 
sizes, a 15 per cent. increase on 
the intermediate sizes and a rise 
pf 20 per cent. on the heavier sizes. 
general increase of 20 per cent. 
is expected on inner tubes. 
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. ; company’s fifth branch store. 
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SALES FRANCHISE 

Minneapolis, Oct, 27.—Joseph 
Mathey, head of the Mathey 
and Supply Company, recently 
ganized tire and accessory cencern, 
has announced securing of a fran- 
northwest sales and dis- 
Pennsylvania 
The company has a 
salesroom and service station at 
119 South 10th St. The Mathey 
Company also recently secured the 
franchise for sale and distribution 
in the northwest of the Walden 
Fore-Light. Mathey says his com- 
pany will feature servicing of au- 
tomobile tires. 


Cup tires. 


FIFTH BRANCH STORE 

Los Angeles, Cal., Oct. 27.—Mor- 
ton Schreiber, manager of the Los 
Angeles branch of the Oliver Tire 
and Rubber Company, announces 
the opening at San Diego of that 
Ar- 
of this city has 
in charge of the San 
a local manager 


Edmonston 
placed 


; has been appointed. 


‘jam Leitch, for 


FORMER SALESMAN WED 
Bloomington, Ill., Oct. 27.—Will- 
many years travel- 


!ing salesman for the Hood Rubber 


| Company, 


{after the wedding they 


Prospects indi- | 
winter | 


Over- | 
r and Ford tires represent | 


was married here re- 
cently to Miss Margaret 
Hassler of this city. Immediately 
and 


wedding Louisville 


Nashville. 


tour to 


PRO AND CON ON 
SPRING DATING 


° 
— 


Davenport, Ia., Oc Ia., Oct. 27.—Tri- 
city tire dealers are practically 
unanimous in their approval of 
the abolishment of the spring 
dating practice, a survey of the 
leading dealers and jobbers dis- 
closed this week, in Davenport, 
and across the state border in 
Rock Island and Moline, Ill. 
Principal among the benefits to 

derived from the month-by- 
month buying will be stabilization 
of the retailing of tires, they say. 
For this reason, if no other, they 
are in accord in accepting it. With 
fluctuating prices of the last few 
months and indications, in view of 
the 15 per cent. increase, that tires 
are still headed upward, they see 
in the cash-trade policy the elim- 
ination of the small tire merchant 
trading on the “long” 


be 


| market. 


‘tire dealers in this section are con- 
the 





New Haven, Conn., Oct. 26.— 
“The abolishment of = spring 
dating on tire orders and the 15 
to 20 per cent. increase on tire 
prices which became effective 
here this week make the outlook 
for fall and winter tire sales look 
bad,” says Edward J. Byron of 
the Byron Tire and Rubber Com- 
pany of this city. “Most of the 
dealers, I believe, are like my- 
self. We are only ordering as we 
need and our stock on hand dur- 
ing the next few months will as 
a result be way below the usual 
average.” 

George Smith of the Tire Shop, 
another large local tire distributor, 
is of the same opinion. Many other 


siderablely ‘‘het’’. up over 
abolishment of spring dating. 


It also seems to be the concensus | 


here that the balloon tire field has 
been a big disappointment. 

“Just now there are too many 
sizes in balloon tires,’ said A. N. 
Alderman, local tire distributor, 
“but with the new standardization 
sizes going into effect, I believe 
things will be better from the 
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distributors’ standpoint.” 


Loar | 


left for a} 


Buick Dealer for 
Spring Dating Ban 


Dubuque, Ia., Oct. 27.— The 
abolition of “spring dating’ will 
prove a benefit to tire dealers, in 
the opinion of Charles J. Belsky of 
the Belsky Motor Company, Buick 
distributor in this territory. In 
the past, Mr. Belsky stated, it has 
been the tendency for dealers to 
take advantage of the spring dat- 
ing system, and in many instances 
ihey overstocked. 

Although tire manufacturers 
bound to feel 


are 
a slackening of their 
business, the final result 
be in the better 
of both tire dealers 
manutacturers, Mr. Belaky 


said 


CONCERN CH ANGE SH [ANDS 
Fayetteville, Ark., Oct. 
Richardson and G. 
Sines have announced the purchase 
the Gattis & London Tire Com- 
pany, Goodyear dealers, here, from 
Fred M. Gattis and have taken 
charge. They will continue the 
business at the same location 
under the name of the Sines-Rich- 
ardson Tire Company. Mr. Sines 
owns the Sines Auto Top Shop and 
will move this into the 
with the tire firm. 


A. 


building 





of | 
in | 
and | 





Seiberling Rubber Co. 
Plans $50,000 Addition 


Akron, O., Oct. 27.—The Sei- 
berling Rubber Company has 
contracted with the McMiller 
Construction Company for the 
erection of a $50,000 addition to 
its plant and a small warehouse, 
officials have announced. The 
larger building will be used for 
storing finished products and 


Overman Says 1924 
Tire Prices Higher 


New York, Oct. 27.—M. C. Overe 
man, of the Overman 
Cushion Tire Company, says that 
prices of tires in this country were 
from 10 to 15 per cent. lower than 
in 1924 if the great advance in 
crude rubber in the last six months 


president 





will be adjacent to the Barberton 
factory. It will be two stories 
high of fireproof construction 
and will have a floor space of 
19,200 square feet. The smaller 
building will be used for storing 
raw material. It will cost $8,000. 
Continued heavy production 
through the fall months made 
the construction of additional 
storage buildings necessary, Sei- 
berling offic mada said. 


NEW FILLING STATION 
Kansas City, Oct. 27. 

United Tire and 
today opened 
gasoline filling station 
Street and McGee Trafficway. 
company formerly operated 
and tire shop at 1809 Grand 
nue. The filling station 
in connection with the 
supply store is one of the 
Kansas City. 


The 
Company | 


store and] 


Supply 
its new 
at 27th 
The 


a store 


Ave- | 


finest in | 


was taken into consideration. 

“A fair degree of stability 
now be considered to have heen 
reached in tire prices,’ said Mr. 
Overman. “Not only has a basic 
level in prices of the manufactured 
article been attained, but the 
easing of restrictions in the Steven- 
son plan, under which exports of 
rubber this country are 
regulated, will materially improve 
|conditions in this market The 
lsituation carries no threat the 
| American public in their establish- 
a nation on wheels.” 


may 


erude to 


to 


1ed position as 


CAPITAL INCREASED 
Massillon, Oct. 27 (U. T. P. 8S.). 
At a re stockholders’ meet- 

ing at the offices of the company 
at Massillon it was voted to in- 
erease the original $10,000 capital 
stock of Hammond Rubber 
| Company $25,000, R Cc. 
Brandow president iE. Bs. 
| pany. 
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try’s new and only 


in the automotive field. 


honest. 


How important is your business? 
highest possible business accomplishment it is essential that 
you know all about the affairs concerning your industry and 
you should know them today. 


The Automotive Daily News, the indus- 
daily 
affords its readers immediate news ser- 
vice relative to every line of endeavor 


the latest and up-to-date list of prices. 


“The Automotive 


Thus the Automotive Daily News is acclaimed 
by hundreds of leaders in the automotive field. 
This newspaper has no axe to grind and its 
editorial policies are unbiased and absolutely 
It suppurts and advances the industry 
as a whole—working with all agencies for its 


You Owe it to Yourself, Your Business, 

te Keep Abreast of the March of 

Events in the Automotive Industry 
by Reading the 


Automotive Baily News 


All the News of the Automotive Industry 


While It Is News 


newspaper, and service. 
cial service. 
fact, 
industry wh 
bearing upon 


It gives you 


welfare. 
scattered 
ducted by nati 
sion of the wh 
motive Daily 

you news that 


If your aim i 


Accessory, tire and battery information 


Wholesale and retail sales helps. 
everything 


Industry’s New Right Hand Man” 


With 
throughout the 


is set for the 


i] 


A stock, bond and finan- 
Manufacturers’ schedules. 
In 
of interest in the 
ich will have a_ possible 
your own business growth. 


hundreds of representatives 
country and con- 
onal authorities in every divi- 
ole automotive field, the Auto- 
News can and does promise 
is reliable and authoritative. 








Enroll Now! 


Join With Thousands of Other Men of the Industry Who Are Start- 
ing the Business Day by Reading The Automotive Daily News 


Fill in the coupon and mail today so that you will not miss a single issue. 
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18 Months Allowed for 


Payment 


in California 


This is the sixth of a series of reports giving expressions 
of dealers in all parts of the country on further extension of 
time in which automobiles may be paid for. 


ANTA ANA, Cal., Oct. 27.—Notwithstanding the fact 
that automobile dealers in metropolitan cities near here 
have extended their time payment limits to twenty-four and 
thirty months, the dealers of Orange county at present main- 


tain an eighteen months time 


limit, according to a careful 


canvass of county automotive men. 


“We fear the policy of an 
creased time limit adopted by 
dealers the neighboring metro- 
politan cities,’ H. A. Shugart, 
ident of the Orange County Auto 
Trades Association, said, “and al- 
though there are a few dealers in 
our midst who would favor an ex- 
tended time limit, our association 
has determined to stick to the 
present policy.” 

Mr. Shugart made it plain that} 
the few who were in favor of an 
extended time limit were the small 
car dealers, whose product was 
purchased by the class of people 
which could better afford a longer 
time limit. 3ut the limit is gen- 
eral in Orange county,” the as-} 
sociation president added, “and all 
the dealers are standing united. 

“Undoubtedly to spread the pay- 
ment period over a longer time 
would increase the sales of higher 
priced also,” he added, “but 
the extension would be hazardous 
for the dealer.” 

Commenting on the effect a 
longer time period would have on |; 
used cars, the association head, 
who is himself a dealer, said that 
the business would be ruined ex- 
cept where cars were sold on 
dollar for dollar basis, the car be- 
ing sold for its real value. 

Maintaining that the _ present 
time limit here is not too long, Mr. 

said that if all the expen- 
sive car business in this country 
during the last year had been done 
ona en months’ basis the per- 
centage of cars sold would not 
have been decreased. 

Mr. Shugart said that if deferred 
payments were emphasized less in 
sales talks by dealers and manu- 
facturers it is possible that the 
same amount of business could be 
secured with larger down pay- 
ments and fewer months’ time 
limit. ‘“‘But,’”’ he added, “we have 
talked ‘one-third down’ 
for yng that the buyer 
for granted and entirely 
fied 


the| 
in 
pres- 


cars 


a 


sev 





the idea 


so 1 takes it 


Satis- 


is 





SPOKANE, WASH. 


Wash., Oct. 27.— 
in competitive 
is to reduce the 
contracts,”’ declares 
general manager 
and Johns Motor 
Spokane. 

learly indicated 
announcement by General 
reduction in its schedule 
charges, which went in|} 
osedandnne 24 at the Johnson 
ompany, applying to the} 
sale of Oldsmobiles. 

“Back of this movement is a 
new attitude toward time buying 
of « both on the part of bank- 
ers and the general public. Banks 
have found that the selling of cars 
on credit to proper parties 
logical and commendable 
ing a se on that basis. 
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SEEK 
London, Oct. 27 
Coventry, the English Detroit 
less unemployment than any wu. 
city in the British Isles. Prospects} 
of production during the winter 
months and an attempt is; 
to be made to secure something of 
a domestic monoply for British} 
automobiles. 
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| “Our Foreign Field’ : 





'U. §. DOMINATES 


ARGENTINE FIELD 


Supplies Nearly All 
Of Automotive 
Demand 


By JOHN 
New York, 


D. LONG 
Oct. 27. 
sulate, Consul General 
Danbaeg 
cerning the remarkable dominance 


of the Argentine motor market by | 


American automotive products. 


“Last year we sold more passen- } 
Argentina than to any | 


ger cars to 


other country except Australia. We 


accessories than to any other 
ket save Canada, 
Belgium. 

“With approximately 
motor vehicles, 
in the number of cars every 
South American country 


mar- 
Denmark and 


other 
both 


numbers as compared with popu- 
lation, having one motor vehicle 
to every 70 persons,” 

Figures given out by the De- 
partment of Commerce show 
that during the (first seven 
months of this year we exported 
to Argentina 13,074 passenger 
cars and 501 trucks, valued re- 
spectively at $8,629,896 and 
$622,068. 

“Practically the only cars used 
for passengers now sold in Argen- 
tina,” said the consul general, 
American cars, produced in 
United States. Out of 30,311 
cars registered in 1923, the 
year for which 
figures, 29,65% 
country, 298 


“are 


last 


were made in your 
in Italy, 162 in 
in Germany, 27 in Bel- 
gium and 22 in Spain, but what 
the others as compared with 
those we import from you?” 

In the motor truck market, how- 
ever, there is no such disparity be- 
tween our products and those 
countries. In the year 
general instanced 

224 motor trucks, 
sold 183, Italy 58, 
Switzerland 24. 


rance, 92 


are 


n 
other 
the consul 
sold Argentina 
but Germany 
France 30 and 

The Argentine 
vehicles is quite 
being 32 per 
the interview 
Danbaeg, the 


high, the import 
cent. ad valorem. 
in 
question 
whether such a 
did not limit imports. 
You might think so,” he re- 
plied, “but apparently purchases 
are continually increasing. You 
know," he said, “that your 
facturers in recent years 
{made marked price reductions, and 
that no doubt has worked to stimu- 
laie sal nothwithstanding the 
high rreanasde duty.” 
Most of Argentina has 


was 


raised as to 


a temper- 


ate climate with about the same | 
as our Carolinas experience. | 
an} 


the 
climate 
the country 
provided with good 
with railways the 
motor vehicles will 
ten-fold. 

The 


accessories 


country has 
all- for motorists. 


Once 


year 
is 
roads as it is 
market for 
be 


following table shows our 
to Argentina for the 
Passenger 
Cars 
4,597 $5, 
613 
2,497 
6,645 
12,219 
1,919 


828 
307 


i924 
Canada 


—When seen | 
in his office in the Argentine con- | 
Enriques | 
unfolded the facts con- 
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trol experiment. 
always to the left. 


RAFFIC PROBLEMS are not peculiar to America alone. 

is a fine general view showing-the directional arrows painted in 

the Aldwych (London), for the Transport Ministry’s traffic con- 

It will be remembered that English vehicles keep 
Right turns at this intersection are taboo. 
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M.A. M.A. Surveys Practice 
In Accessory Samples 





By NEAL G. ADAIR, 
| Manager, Educational Department, 
M. A. M. A. 


New York, Oct. 27.—The ma- 


| jority of parts and accessory manu- 
also sold Argentina more parts and | 


facturers producing original equip- 
ment for cars and trucks furnish 
free samples to vehicle makers for 
purposes, to a sur- 
just completed by the Motor 


and Aceessory Manufacturers’ As- 
sociation. Almost invariably low 
cost samples and those taken out 
of regular stock are furnished 
without charge, and in many cases 
the vehicle manufacturer is not 
billed for specially made samples. 

The survey revealed the fact that 
itest parts making was a consid- 
erable item in the operating costs 
}of virtually all parts and accessory 
|makers supplying the vehicle 
|} building industry. It developed 
that there is some opinion among 
parts makers that the free sample 
practice should be curbed, but the 
majority opinion held that sam- 
was an effective sales promo- 
activity which would have to 
continued under present com- 
petitive conditions. 


test according 


vey 


pling 
tion 


The survey discovered a num- 
ber of parts makers who, by 
close co-operation with their 
customers and, in some cases, 
with prospects, have been able 
to get the vehicle makers to 
share the costs of test parts 
production. 


The prevailing practices of mem- 
bers in supplying sample parts 
|were divided approximately as 
follows:— 

No charge, 36 per cent. 

No charge to customers and 
likely prospects in large volume 
production, 12 per cent. 

Samples billed on memorandum 
| with privilege of returning without 
charge, 12 per cent. 

Samples specially made, billed at 
material and labor cost and re- 
{bated at regular production cost 
| (if order is obtained), 27 per cent. 

Flexible policy, with charge or 
no charge practice according to 
individual cases, 13 per cent. 

It will be noted that the first 
three divisions, aggregating 60 per 
|} cent. of the members in the survey, 
| make virtually no charge for test 
| parts. 

It will also be noted, as 
against the complaint of some 
manufacturers that it is impos- 
sible to pass sample charges on 
to vehicle makers, that 27 per 
cent. of the members in the sur- 
vey have found a way to recover 


exports of motor vehicles, parts and 
past five years. 
Trucks & 
Buses 
354 
24 
58 
188 
608 


Value of 
Parts, etc. 
$7,263,624 

3,658,276 

3,357,170 

3,475,085 

7,674,305 

422,264 


Value 
$825,333 
70,111 
868,180 
278,835 
982,255 


991 





some of their costs, though it 
was generally conceded that 
labor and material charges, with- 
out any allowance for execu- 
tives’ and engincers’ time and 
for overhead, were considerably 
below the actual cost of the 
sample work. 

The following facts stand out 
as a result of the survey:— 

A parts maker trying to induce 
a vehicle manufacturer to adopt 
his product must expect to stand 
the expense of proving that his 
unit is equal or superior to the 
one already on the vehicle. 

Under present competitive con- 
ditions the parts maker cannot ex 
pect compensation for samples 
taken out of regular stock nor in 
most cases for specially made sam- 
ples where the cost is slight. 

The parts maker in many cases 
can induce a regular customer 
desiring test parts for prospec- 
tive new models to contribute 
toward the cost of these parts 
when they are specially made at 
considerable expense. In a ma- 
jority of the cases reported such 
parts were billed on material and 
labor basis and later, if they were 
ordered on a quantity production 
basis, were rebilled at quantity 
production prices. 

The parts maker can demonstrate 
to the vehicle maker the necessity 
of keeping the variety and quantity 
of samples at the lowest possible 
figures and frequently can success- 
fully urge the fairness of the 
vehicle maker bearing a portion of 
sample cost. Some vehicle makers, 
according to the survey, have 
volunteered to pay for samples. 

Vehicle makers who are not 
well established can be required 
to pay for test parts. Several parts 
makers bill samples to such 
prospects at full cost prices and 

one reported enforcement of a 50 
per cent. advance payment for 
samples by vehicle makers whose 
financial standing was subject to 
question. 

Parts makers may well take the 
trouble to keep cost accounts of 
sample production, charging it to 
sales promotion and watching it to 
see that aggregate figures do not 
get out of bounds. 

Members desiring more detailed 
information regarding the sample 
price practices of any particular 
group of manufacturers may ob- 
tain the facts by application to this 
office. 





GOOD RISKS 

Richmond, Va., Oct. 27 (U. T. P. 
S.).—Automobile owners as a class 
are a good risk, according to fig- 
ures secured by the Richmond 
Automotive Dealers’ Association 
from the leading Richmond fin- 
ance companies. These figures 
show that the average losses of 
these concerns were less than one- 
fifth of 1 per cent. over a period 
of years. 


TRADE BETWEEN 
ITALY-U. §. GROWS 


Conditions in Other 
Countries Reviewed 
By Bureau 


Special from A. D, N. Washington Bureau 


ASHINGTON, Oct. 27. 

—The steady gain 
| | in trade hatwesss Italy and 
Hl | the United States was contin- 
ued in the first half of 1925, 
says Acting Commercial At- 
tache A. A. Osborne, Rome, 
in a report to the Department 
of Commerce. 

Only the lowest-priced Ameri- 
can automobiles, however, can be 
sold extensively in Italy, owing to 
the well-developed local automo- 
tive industry and the protective 
import duties. Total imports of 
automobiles from the United States 
in this period, however, reached a 
value of 11,113,000 as against 3,- 
030,000 lire in the first half of 
1924, with the number of cars im- 
ported showing an equivalent ad- 
vance. 

The number of American mo- 
torcycles imported doubled, 
while the value showed a slightly 
greater advance to 7,206,000 lire 
as against 3,021,000 lire. This 
increase is not worthy in view 
of the keen competition with 
Italian and British motorcycles, 

Advices state that the Mexicar 
import duty on separate parts and 
primary material employed in the 
construction of automobileq and 
trucks, provided they are assem- 
bled in Mexico, will be reduced om 
November 16 to 5 per cent. ad val- 
orem. 

National and international sys- 
tems of highways in the nations 
of North and South America are 
a prime necessity to the future 
social and economic relations be- 
tween them, in the judgment of the 
delegates to the Pan-American 
Congress of Highways, just closed 
at Buenos Aires, according to 
cablegram to the Department o 
Commerce from Pyke Johnson, 
executive secretary of the United 
States delegation. 

During the ten days the congress 
was in session, Johnson reported, 
all phases of modern transporta- 
tion were discussed. 

H. H. Rice of Detroit, chair- 
man of the American mission, 
forecast the early development of 
highways throughout Latin 
America. This was based on his 
observations during his journey 
from the United States. 

Thomas H. MacDonald, chief of 
the United States Bureau of Pub- 
lic Roads, stressed the importance 
of highways from the standpoint of 
the development of internal and 
foreign trade which, he said, is 
paying huge sums in excessive 
transportation costs, due to the 
lack of highway facilities. He used 
as an illustration the past ex- 
perience of the United States. 

The delegation sailed for Santos 
Brazil on the Principessa Mafalda. 
After visiting Rio de Janeiro and 
Sao Paulo, it will return to the 

United States, arriving in New York 
November em 





NORTH DAKOTA REPORTS 
INCREASE IN MACHINE 


Bismark, N. D., Oct. 27.—Totd 
registration of motor vehicles fo 
the state of North Dakota on Sep 
tember 30 was 141,144 cars, as 
compared with 117,050 for the 
twelve months of 1924, accordins 
to figures just released by the statd 
registrar. This is an increase o 
26 per cent. for the first ning 
months of 1925, over all of 1924 
It is estimated that the close of 
the year should show a yeafly in 
crease of 33 per cent. 


CALIFORNIA FEES GROW 

Sacramento, Cal., Oct. 27.—Reg 
istration fees paid on motor veh 
cles and trailers in California n 
exceed the total of last year’s f 
ures by $44,108, showing the e 
tremely healthy condition of t 
motor industry in this state. 
total registrations for 1925 to da 
are 1,394,867, 
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Expert 


Repair and Road 
Aid Given 


'Dealer’s Service Gives 
Big Clients Ut- 
most Mileage 


IRE _ specialists—that 
is the light in which 
the men of the R. C. Jones 
Tire Service Company, 
1310-1314 Callowhill St., 
Philadelphia, regard them- 
selves, and with reason. 
The company distributes 
United States truck tires 
and Norwalk tires and 
tubes, but it does more than 
sell this merchandise; it 
sells tire service of the most 
practical kind. It goes hard 
after such customers as 
the owners and operators 
of large industrial fleets 
and public utility corpora- 
tions, gets them and keeps 
them on its list. 
Proper Facilities 

In the first place, it is prepared 
with the proper facilities for 
taking care of the needs of these 
important The sales 
organization is kept ‘“‘pepped up” 
to obtain new customers and 
likewise the force is 
sept on its see that 
Astomers ge the most mileage 
out of their under the 
pasiest circumstances and under 
he most favorable conditions. 

The building, just off the cen- 
ral portion of ‘‘Motor Row,” is 
roomy and provided with a large 
drive-in garage at the rear, so 
hat customers’ vehicles may be 
ept off the streets and handy 
or quick service by the me- 
hanics, who can thus work 
apidly and uninterruptedly. 
Dismantling, regrooving and 
mounting are done on the first 
floor, in the rear of the executive 
offices. The equipment on this 
floor includes a big solid tire 
press and a regrooving machine 
that cuts anew the tread designs 
in worn-down solid tires. 

On this floor, also, is a *sep- 
arate department for the stor- 
ing of tires and tubes that have 
been repaired and are waiting 
for the owners. An unusual 
feature is a huge rack of many 
separate bins, or compartments 
for the repaired tubes for the 
smaller commercial accounts, 
which use pneumatic tires. Such 
customers ordinarily have nu- 
Merous tubes waiting on this 
rack. When a tube gives out, 
the customer drives into the 
service station, purchases a new 
one and leaves the old one to 
be repaired. 

Tube Repair 

On the next occasion that a 
tube gives out, the customer 
takes away the repaired one in- 
stead of buying a new tube and 
leaves the damaged one for re- 
pair. Sometimes more than one 
tube gives out and after a while 
the customer has a number of 
tubes ready repaired and in 
shape to take away as desired. 
Each tube is tagged with the 
name and serial number of the 
customer and where the tire is 
left also, it is likewise tagged. 
There is an average of 500 re- 
paired tubes on hand in this 
convenient rack. One big public 
utility corporation has had as 
many as 250 tubes here at one 
time. The handiness of the rack 
and the method of tagging per- 
mit the immediate finding of 
the customer’s tube when de- 
sired. When a tire is repaired 
and the flap is no good, it is tied 


accounts. 


service 
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tires 
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Service Keeps Fleet Tire Business 








Timely Display Draws Attention to Coach Model 
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Narco FALL SEASON presents an opportunity for staging many attractive window displays. 


Here is 


one with a Halloween atmosphere prepared by the Twin City Motor Car Company, Hudson-Essex 


dealer, Minneapolis. 


The attractive appearance of the 
stone wall and autumn foliage, acts as a magnet to draw the attention of passers-by. 


window, 


with 


imitation 
when they 


its pumpkins, witches, 


Then, 


examine the display they cannot fail to notice the coach model prominently shown in the center with a 
placard beside it giving the delivered price. 








HIS article gives an in- 

teresting account of 
how the R. C. Jones Tire 
Service Company, Phila- 
delphia, insures the ut- 
most mileage to its large 
fleet accounts by its well 
organized service. Other 
tire dealers who are try- 
ing to get a larger share 
of lucrative fleet business 
will find valuable pointers 
in this concern’s methods. 











to the tire, to show 
wornout condition. 
A freight elevator connects 
this floor with the upper stories, 
permitting the quick dispatch of 
a removed tire to the large re- 
pair department on the second 
floor, as well as the stocking and 
removal of tires from the re- 
serve stock room. There are 
eighteen employees of the com- 
pany and five of these are re- 
pairmen, who work on this sec- 
ond floor. Here, in addition to 
the usual cutting-down and 
building-up tables, material 
racks and the like, this depart- 
ment’s equipment includes four 
tire molds, up to eight inches, 
as well as tube plates, leak-test- 
ing pans, and large and ordi- 
nary-sized tire spreaders, 


clearly its 


Expert Workmen 

The repairmen working on 
vulcanizing and in other sections 
of the shop are experts of years’ 
standing, and are guided by a 
foreman of wide experience. 
Speed and excellence of work- 
manship are very necessary in 
retaining the custom of large 
industrial and commercial con- 
cerns having many fleet units. 
The company has among its 
customers 90 per cent. of the 
city’s meat dealers, the big elec- 
tric power concern and a host of 
other important organizations. 

Not the least important phase 
of the work is the operation of 
an efficient road service for cus- 
tomers, which is free of charge. 
The company maintains four 
service trucks, characteristically 
painted with black and white 
stripes, which have proved 
splendid advertisements. They 
have wire express bodies 
equipped with roll-up curtains 
of waterproof material, and an 
oval panel on each side bearing 
the nameand address of the 
company. 

Service Trucks 

Each of these trucks is 

equipped with alr compressor 


Newark Dealers Form 
Huge Used Car Market 


GIGANTIC used car market 


has just been established in 
Newark, N. J., 
the name of 
Used Car Market. 
zation has taken over the entire 
second floor of the new public 
market building, centrally lo- 
cated, where room for ove? 900 
cars is available. 

Gordon B. Phillips, 
manager, states that the Con- 
solidated Used Car Market is 
the result of years of extensive 
study to perfect a vast sales plan 
for used cars, the paramount 
aim being to _ stabilize prices, 
guarantee quality and, above all, 
to inspire confidence in the 
buyer. 

Those dealers who have given 
freely of both their time and 
money have so planned it that 
the same ethics, the same busi- 
ness integrity, combined with the 
same ideals of service, will pre- 
vail as are now considered an 
important part of the policies of 
every recognized new car dealer. 

Before being permitted to be 
displayed for sale, each car is 
subjected to a most rigid test as 
to its mechanical condition, body 
work and general appearance. 
Nothing but high grade cars pos- 
sessing a real intrinsic merchan- 
dising value, plus many miles of 
good unused transportation, will 
be displayed. 

The market is run and operat- 
cd on exactly the same scale as 
the average new car establish- 


operating under 
Consolidated 


The organi- 


tha 
tic 


general 


ment. A competent staff of spe- 
cially trained used car salesmen 
is employed, a complete list of 
prospects kept on file and sales 
letters sent out at periodical in- 
tervals. 
There are 
dred cars on 


two to three hun- 
hand at all times, 
the idea being to have the as- 
sociated dealers send their used 
cars to the market for sale, rath- 
er than have them take up valu- 
able space in the dealers’ own 
places of business. The organ- 
ization acts as a sort of author- 
ized sales agency for’ these 
dealers. 

The dealers who are co-operat- 
ing ih this Consolidated Used Car 
Market are among the most 
prominent in the city, and at the 
present writing include the fol- 
lowing: Studebaker, Chevrolet, 
Hupmobile, Flint, Overland, Nash, 
Rickenbacker, Franklin, Oak- 
land, Locomobile, and two well 
known finance organizations, 
namely, Hare & Chase and the 
Motor Finance Company. 

Half and full page ads are be- 
ing run in the daily papers, lit- 
erature and catalogs distributed, 
and everything possible being 
done to keep the public informed 
as to what cars are on display. 
The men who are at the head 
of the organization are all well 
known in the local trade and 
have a reputation as being busi- 
ness men of unusual integrity— 
man whose names inspire confi- 
dence in the public. 





placed directly be- 


and a 


and motor, 
hind the driver’s seat, 
long hose for the compressor for 
inflating flat tires of customers’ 
ears on the road; non-skid 
chains and small tire tools, as 
well as a jack. This road ser- 
vice, which is operated within 
a ten-mile radius, looks out for 
the needs of the distributor’s 
tire dealers, as well as its own 
industrial and commercial cus- 
tomers. Should the delivery 
truck of any of its dealers, for 
instance, be stranded at the 
roadside, the Jones plant would 
rush out one of its service trucks 
as soon as it had received a tele- 
phone message telling of the 
plight. But no towing or 
‘“‘wrecking” is attempted, as the 
company adheres to its business 
as tire specialists. 


NEW CAR SHOWN ON 
USED CAR LOT 


c. @. 
CAL. 


Bellows, Inc., Long Beach, 


Dodge dealer, has discov- 


ered a unique way of featuring 
Dodge cars on 
lot. In the front 
of the lot he has erected a stucco 
buliding, glassed in on all four 
sides, in he has on 
hibition a new Dodge car at all 
times. The building is used ex- 
clusively for display purposes 
and is large enough only for one 
car. 

It catches the eye of those 
who come to the lot primarily 
looking for used cars, but who 
may remain to buy a new Dodge. 


new his used- 


car center 


which ex- 


Copy Is Linked 
With Games 


HE Duniop Tire and Rubber 

Corporation, Buffalo, is offer- 

ing its distributors a newspaper 

advertising plan that has novelty, 

timeliness and is at the same time 
localized. 

Electros are supplied the dis- 
tributors for use in their local 
newspapers emphasizing the big 
football games played in any par- 
ticular locality. These advertise- 
ments also emphasize the central 
idea of the Dunlop Company's 
national advertising, which is 
that every 2% seconds some one, 
somewhere in the world buys a 
Dunlop tire. From this fact, the 
Dunlop statisticians have figured 
out that in the official hour of 
playing time that applies to all 
football games exactly 1,596 Dun- 
lop tires are purchased. 

The electros provide a blank 
space where the names of the two 
teams playing the most important 
local game can be inserted when 
the advertisement is run. When 
the names are inserted the head- 
ing of the advertisement reads: 
“While Beat the 
world 1,596 more Dun- 
lops.”’ 

Distributors receiving the elec- 
instructed to have them 
used in local newspapers imme- 
diately following the conclusion 
of the most important games in 
their respective localities, and for 
their guidance the Dunlop Com- 
pany gives in the broadside ac- 
companying the electrcs a list of 
important games to be played 
throughout the United States this 


bought 


tros are 


year. 


Free Parking for 
Own Make 


Richard Drake, head of the 
service department of Wroten- 
Hundley Motor Company, Dodge 
distributor, San Antonio, an- 
nounced this week that he has 
opened a new parking space for 
owners of Dodge cars in San 
Antonio. 

This parking space is in the 
downtown gistrict, near the the- 
aters and hig stores, close to the 
leading hotels and the main 
shopping district. It contains 
10,000 square feet, or is 100 feet 
square. In this parking station 
any Dodge owner may park his 
ear day or night without charge. 

The new parking station is 
already in operation and Mr. 
Drake says in November he will 
open a service station adjoining 
the free parking grounds, where 
Dodge automobiles will be ser- 
viced by expert mechanics on a 
flat basis. Mr. Drake will 
confine his servicing to Dodge 
cars exclusively. He expects the 
free parking station, something 
badly needed in the congested 
district of the city, will be the 
big feeder for his service station. 

The free parking scheme, in 
connection with the servicing of 
one make of cars, is said to be 
something of an innovation. Ga- 
ragemen in San Antonio will 
watch the venture with interest. 


rate 


AD FOR SQUEAKS BRINGS 
NEW CUSTOMERS 


“Wanted! 500 Squeaks,’ was 
the headline in the advertise- 
ments of Bullard’s Tire Shop, F. 
H. Hannaford, proprietor, Mil- 
ford, last week, The ad- 
vertisement attracted wide at- 
tention. 

Mr. Hannaford, to increase tid 
sale of the Wizard Lubricator, 
offered for one day only to take 
out 500 squeaks from the auto- 
mobiles which were driven to his 
place of business. He offered to 
eliminate all body, fender and 
chassis squeaks and lubricate the 
springs of the automobiles, freé¢ 
of charge, for one day. He suc 
ceeded in bringing to his ertay 
lishment hundreds of new 
tomers. 


Mass., 
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Los Angeles, Cal., QGQct. 27.—A 
new sales manager has been named 
for the Lynn C. Buxton organiza- 
tion, Stearns-Knight cCealer. It is 
Robert J. Flynn. 


Springfield, Seen, Oct. 27.—An- 
nouncement has been made of the 
marriage of Raymond Charles 
Donlin, automobile dealer and pub- 
lic garage proprietor, and Miss 
Lucy Elizabeth Clancy, both of 
Springfield. 

Kansas City, Oct. . O. War- 
ner, general manager of the Indi- 
ana Truck Company’s branch fac- 
tory here, is in St. Louis opening 
up a new branch factory for his 
company. 


27.—J 


Ind., Oct. 
Schnake, manager 

Slectric Car 
Franklin and Jewett 
departed for Syracuse, 
visit the Franklin plant. 


Pa., Oct. 


7.—Wal- 
of 


Evansville, 
ter A. 
Schnake 


9 


dealer, 


Mm XX. 


Philadelphia, 
P. S.).— James 


ai CU. E: 
L. Sowden has 
been appointed retail sales mana- 
ger for the Larson-Oldsmobile 
Company, Broad and Brown Streets, 


the 

j 
Company. | 
has} 


Paragraphs) [% 


of which Fred Seitz is general man- 
| ager. 

Little Rock, Ark., Oct. 
Joseph P. Johnson has joined the 
sales force of the Green Chevrolet 
Company, 411 West Capitol Ave. 
He is a battery expert. 


97 
ot 


97 


Minot, N. Dak., Oct. 27.—Law- 
rence E. Eby, manager of the 
Pence Automobile Company here 
| Since 1918, has resigned and plans 
j to enter business for himself either 
jin Minot or California. He is a 
veteran automobile dealer and 
came here from Minneapolis in 
1906. 

Long Beach, Cal., 
Reed and Thomas F. Cummins, lo- 
cal managers of the Western Auto 
Supply Company, have returned 
from a three weeks’ vacation to 
Havana, Cuba. They went by way 
of New Orleans. 


o7 
= 6, 


Oct. J. K. 





Pontiac, Mich., Oct. 7.—c. J. 
| Nephler of the Nephler-Oakland 
Company of this city has just been 
elected a director of the First Na- 
tional Bank. He was formerly 
sales manager of the Oakland Mo- 
| tor ¢ Company. 


° 


ar 





DEALER 


DOINGS 





Oct. 27.—A 

has been 
Santa Monica 
local automobile row, 
J. Carr, 3ay District 
dealer, whose head- 
are at Main and Navy 
Venice. 


Monica, Cal., 
department 
1210 


santa 
ad car 
ned = at 
evard, 
Charles 
inklin 
irters 


is, 


Ww. 
St., 


New Castle, Pa., Oct. 27.—C. 
Cook’s 9-15 South Main 
have been appointed local 
for the Peerless automobiles. 
C. Reynolds is sales manager. 

Zatesville, Ark., Oct. 
atesville Motor Company, Broad 
Street, has taken the Chevrolet 
dealership. 


Sons, 
dealers 


Ws 


Ore., Oct. 
ackenzie Motor Company 
lense recently for 40 by 
rf sround floor space at 104 
Ldway, to used an auto- 
Sle salesroom, under the man- 
‘nt of Arthur Mackenzie. 


Portland, 
closed 
60 feet 
North 
be 


as 


F. 
the 


ten- 


D., Oct. 27.—J. 
have ured 
and will make ex 
rements in the building. 


the Ford dealership. 


Langdon, N. 


mage & Son sec 


mw Garage 
improv 
have 
= 


iy (U 
Kaiserman, 1 
St., has formed the 
Velie Company, to 


in t territory. 


*hiladelphia, 27 
Se 3 
Th. mpson 
Quaker City 
handle Velie 
He in the 


Oct. 


cars his 


automobile painting 





Advertisers in the 
Automotive Daily News 


Xpperson Autemobile Co. 
Autemotive Rotary Lift 
Bendix Brake Co. 
suick Motor Co. 
Byrne-Kiingston Co. 
Chevrolet Motor Co, 
Chrysler Sales Corp. 
Continental Motors Co. 
Detroit Carrief Mfg. Co, 
Durant Motors. Ine. 
Fiint Motor (s, 
Frick Brothers, Inc. 
General Metors Corp. 
i witt Rubber Co. 

ve oe O'% rp 
idinns Carbureter Co. 
hy ’ Mog Co. 
Leocomebile Co. of 
Manhattan Insulated 
New Departure Mfg. 
No-Carb Sales Co 
Gakland Moter Car Co. 
Pierce-Arrow Motor Car Co, 
Rawlings Co, of America. 
Rickenbacker Motor Co, 
Rowe, Inc... Wm. L, 
fernstedt Mfg. Co. 
t. S. Light & Heat Corp. 
Wills Sainte Claire, Inc 
Wire Wheel Corp. of America. 
Wisconsin Parts Co. 
Wise Industries, The. 


Co. 


America, 
Wire 
Co. 


Co, 


advertisers already recognize 
mportance of this daily news- 

as a medium for reaching 
entire industry quickly. 


eventually will connt the AUTO- 
rivVE DAILY NEWS as the most 
ent medium to reach the trade. 


| Naples 


27.—The | 








business at the Thompson Street 
address. 


Rochester, N. Y., Oct. 27 (U. T. 
S.).—The Denny Motor Com- 
pany at Naples, near here, has been 
bought by Robert J. McCarthy of 
Smithport, Pa. He will conduct 
the business under the name of the 
Motor Company. The com- 
pany has a large showroom, ma- 
chine shop, battery department 
a complete line of 
There is also storage space for 
about 200 It has the Ford 
franchise. the sales staff are 
Melvin and Harold Duc- 


los, 


r. 
at 


accessories. 


cars. 
On 
Babcock 


McMinnville, Oct. 27 (U. T. P. 
E.-M. Briedwell will open a 

new garage in the Woodmen Build- 

ing 

’ 


S.).- 


and will handle the Star cars 
ind in Polk county. 


Incorporations 


Bismarck, N. 
incorporations 











D., 
in 


Oct. 27 


North D 


—New 
akota 
are:— 
Conklin 
Fargo, $ 
president; O. 
ind treasurer, and Mrs. 
seth, vice-president. 
Robinson Development 
pany, Robinson, $2 
for oil and g ne a8 
J. E. Gulderman of Robinson and 
P. W. Eddy, D. R. Brockman 
L. L. Wolf of Jamestown, direct 


Chevrolet 
50,000; R. D. 
P. Burseth 


Company 
Conklin, 
sec ret 


L. 


airy 
M Bur- 
Com- 
to drill 
‘ameron and 


5,000- 


iS; 
and 
ors 


n. fh. 
irolina 


Raleigh, 
North C 


Oct. 27 
incorporations 
ire: 
The 
Reidsville; 
for oil, drill 
the same; 
Phillip E 
Sprinkle and 
Vance Oil 


50,000: con 


Sprinkle Oil C 
$150,000; 
oil wells 
Robert 


Ine 
prospect 
and develop 
L. Sprinkle, 
Sprinkle, Reginald 
B. F. Sprinkle 
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Kansas City, Oct. 
stroyed twenty-four motor cars, 
with a loss of $22,000, in the plant 
of the Pair Auto Pairtting Company, 
18th Street and McGee Trafficway. 
The automobiles were owned by 
different dealers here. The Ray- 
field Carburetor Sales and Service 
Station and the G. T. O’Maley Mo- 
tor Company also sustained losses 
in the fire. 
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Angeles, Oct. 
now passing through a tran- 
sition period 
from old to 
models, out of | 
the calculation, | 
the size of the 
wave of automo- 
bile buying that 
is now bringing 
in gold-laden 
ships to Golden} 
State dealers in| 
all other makes| 
may be judged by | 
the fact that last | 
month California’s new passenger 
ear registrations of these other 
makes show a 65 per cent. increase 
over September, 1924, measured by 
a sales increase of 6,095, the fig- 
ures being 15,426 to 9,331. 


Los 





Despite the Ford of 4,108 
sales as compared with the same 
month last year the big automo- 


loss 


out here in 


a Septem- 


bile boom now on 


California gave dealers 
gain of 13 per cent. 
with 16 new 
car registrations, as against 14,234 
in 1924. There was, however, a 
drop of 1,353 from August, a loss 
of 7 per cent. from the preceding 

month. 

Cars and trucks combined, ac- 
cording to Motor Registration 
News figures which are used in 
this report in every case, gained 
2.264, an increase of 14 per cent., 
the record being 17.900 to 15,- 
645. Commercial cars jumped to 
1.685 from 1,411 in September, 
1924, a gain of 19 per cert. 


ber over last 


year ,221 passenger 


Twenty-one makes registered 


sales of at least 100 new passen- 


Nineteen of them showed 
1924, 
list 


ger cars 
September, 
led the 
Essex outstripped all others in ac- 
tual and percentage gains. 

The September, 1925, registra- 
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In the case of both Peerless and 


Jordan, buyers were awaiting the 


arrival of new and lower 
models. 
Of the new cars, Ajax registured 


100 and Diana 42. 
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CLASSIFIED RATES 


Sc a word (per daily insertion) ° 

If 6 consecutive insertions are used, the 6th insertion is free. 

If 12 consecutive insertions are used, the 11th and 12th in- 
sertions are free. Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 
you like. Correct amount must accompany order or advertise- 
ment will not be inserted. Send cash, check or money order to 
Automotive Daily News, 1926 Broadway, New York, N. 











BUSINESS OPPORTUNITIES 


HERE’S an idea for some live service 

station:—Why not hook up with @ 
‘‘wide awake’ partner with capital, and 
run a chain of dealer and service stations? 
A classified ad will help you find the 
right kind of partner. 


PARTNER wantéd; Dodge Brothers Sales 
contract; rich railroad and agricultural 
section. Box 146, Rocky Ford, Col. 


HELP WANTED 


AUTOMOBILE SALESMEN—One of_ the 
largest Chevrolet dealers in New York 
tity requires the service of several young 
men to fill vacancies-in their retail sales 
department; retail sales experience essen- 
tial, not necessarily automobile; clean cut, 
ambitious men with unquestionable. refer- 
| ences only need apply; salary, commission 
| and bonus when qualified. Apply Bates 
| Chevrolet Company, Mott Ave, and 140th 
| St.. Bronx. 
| SAT MAN to sell automobile accessories 
to car agents; only men with experience 
apply; liberal drawing account against 
| commission. Box No. 46, Automotive Daily 
} News 


AGENTS 
AGENTS—Preferably driving Chevrolet 
touring or roadsters, to sell Spiroclosure, 
the new glass enclosure which instantly 
converts open cars into closed jobs; ideal 
winter line; runs into good volume; big 
commissions; exclusive territories grant- 
. C. Spiro Mfg. Co., Dobbs Ferry, 
BUSINESS OPPORTUNITIES 
THE ADVYEKTISEMENT below contains 
69 words, and at 6c a word wiil cost 
you $2.60, 
6 consecutive insertions. 
sertion free, will cost $12.5 
12 insertions, the 1ith ant 12th inser- 
tions being free. will cost $25. 
EXPERIENCED automotive 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go anywhere; 
have all capital needed; what 
I want is to meet the right 
man; if you are turning elec- 
trical business away, here's a 
chances to ‘‘cash in’’ on it. Ad- 
dress Box No. Automotive 
Daily News. 
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Electrical 


BATTERY CABLES 


For Ford, Chevrolet, Dodge, Buick, 
and other cars. 

BUY FROM YOUR JOBBER 
CATALOGUE UPON REQUEST 
Manhattan Insulated Wire Co., 
17-23 West 60th St., N. Y. City. 


_ Trouble _Lamps_ 


WONDERLAMP 


Electro Magnetic Trouble Lamp. 


Big money 
tributors. 


Equipment 








maker for agents and dis- 

Every demonstration a sale. 
THE WONDERLAMP CO., 

Fisk Building, New York, N. Y. 


IMPROVEMENTS 


‘the Mount Morris Studebaker ga- 
rage, have just opened a new show- 
room in Main Street with a private 
automobile show and harvest fes- 
tival. 
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Evansville, Ind., Oct. The 
recently built brick addition to the 
Schnake Electric Car Company, 8th 
Street, Jewett and Franklin dealer, 
operating area of the 
providing a large 
garage room and greater 
facilities for the repair department. 
Walter A. Schnake is manager. 
New Salem, N. D., Oct. —The 
Blank Motor Sales Company 


Buffalo, N. Y., Oct. 27.- 
Leffler Motor Sales Company, Hud- 
son-Essex distributor, located at 
675 Fillmore Ave., will soon start 
: |construction of a $5,000 addition. 
1as | ee 
Passaic, N. J., Oct. 27.—William 
Marchese, Studebaker dealer, 
his new used car showroom 
for inspection. It has a Ca- 
of about thirty cars and is 
at the rear of his new car 
at Main Ave. 


- The 
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48 HOURS 


AFTER YOUR 
CLASSIFIED 
ADVERTISEMENT 


Has Been Received 
by the 


AUTOMOTIVE DAILY 
NEWS 


It has reached thousands of progressive 
business men in the Automotive industry 


JUST CONSIDER THIS! 
Also Consider the Exceedingly 
LOW RATE 


Then you will agree that there is no better 
medium in which to cover the field 


USE IT! 


4 

Oc. 
O'Leary 

proprietors 


Rochester, N. Y.. 
S.).—Cornelius 
P. Conlon, 
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753-755 



































